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OF BENEFIT TQ ASSURED 


ADVANTAGES OF CO-INSURANCE. 


Classification Experience of Little Value 
Unless Full Indemnity is Carried— 
European Methods. 


At the time when so much is being 
said and written concerning the super- 
vision of rates by the State, it is sur- 
prising to note the absence of any 
reference to the important relationship 
which the question of “co-insurance” 
bears to the general subject. No one 
* of intelligence questions that fire insur- 
ance is a public necessity, and this 
being so, there can be no more excuse, 
under State supervision, such as exists | 
for example, in Kansas and Texas, for 
permitting, or rather compelling the 
cost of this necessity to be unequally 
distributed among property owners, 
than there would to arbitrarily appor- 





tion their taxes by making one man 
pay on the basis of 50 per cent. of the 
value of his property, another 75 per 
cent., and still another on the basis of 
100 per cent. This fact is recognized | 
by some Buropean governments with 
the result that the equivalent of a 100| 
per cent. co-insurance clause forms a 
part of the printed conditions of every 
fire policy. 

Discussing the subject with a repre- | 
sentative of this journal, a leading un- | 
derwriter, a day or two ago, said: 

“Unfortunately the co-insurance clause 
is generally looked upon, in this coun- 
try, as a mere instrument for securing 
more premiums and reducing in many | 
instances the payments in the case 4 
loss, and is not recognized as the bes 
medium for raising fire insurance to al 
higher plane, and as far as possible | 
beyond a purely gambling basis, where | 
some State insurance departments, | 
through ignorance, are trying to keep 
it. 

“That in theory, at least, the use of 
a 100 per cent. co-insurance clause 
would eventually reduce insurance rates 
very materially beyond the concessions 
which are now made for it, can be 
shown by taking the premium income 
of a town and the losses incurred. Ex- 
perience indicates that values would 
not be insured in the aggregate for 
over 50 per cent. The entire value 
could, however, be insured without 
collecting additional premiums, provid- 
ed the losses paid remained the same. 
There would, of course, be additional 
losses to pay where there was no under 
insurance, but considering the fact that 
the great majority of losses would be 
covered by 50 per cent. insurance, the 
necessary increase in cost of 100 per 
cent. would be small. 

“Under present conditions the man 
with a poor risk and the man who 
expects to burn, voluntarily carries full 


(Continued on page 11.) 





DIRECTORY OF DEPARTMENTS 





Organized 1853 


THE HOME 
Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1910 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves 


$27,307,672 


11, 182, 836 


SURPLUS AS REGARDS POLICYHOLDERS, $15, 382,836. 


Insures against loss ot real and personal property, rental income, 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


and Mercantile 


Established 1809 





Entered United States 


1866 


Insurance Co. 


Since 1866, whem-the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Assets more than - - 
Insurance in force more than 


Income more than 


W. C. 





JANUARY Ist, 1911 


The Pittsburgh Life & Trust Company 


Will open several states 


Do you want a General Agency ? 


$23,000,000 


BALDWIN, President 
Address Home Office, Pittsburgh, Pa. 


75,000,000 
4,000,000 








$3.00 a Year; lic. per Copy 


| FORREST F. DRYDEN ADVANCED 


PRUDENTIAL’S SECOND OFFICER. 


Succeeds Late Dr. Leslie D. Ward in 
Vice-Presidency—His Rise in 
Company’s Service. 


In succession to the late Dr. Leslie 
D. Ward, who died in Europe during 
the Forrest F. Dryden 
was elected vice-president of the Pru- 
dential Insurance at the an- 
home 


past summer, 
Company 
nual meeting held at the 
Monday afternoon 

Former United 
F. Dryden was 
Jacob E. Ward, 
Wilbur Johnson, 


office 


States Senator John 
re-elected 
third 
fourth vice-president; 
secretary, and 

No selection was 


president 
vice-president; 
Edward Gray, 
Gore, a 
for the 


heretofors filled by the 


ctuary 


second Vv ce-pres den 


Vice-president 


Forme! 
4 > | 


Chancello 


aien e ' 
Earned His Pr omo tions. 


a man ear 


to be possessed 
ability, and on J 
1890, was appointed assistant s 
the company. In the latte: 
the same year he was elected 

a position he held until 1993, 
became third vice-pr 
he was advanced to the 
presidency, which positior 

il Monday, when, as state 
«lected president 

A Worthy Son. 
Mr. Dryden has not de] é 

the fact that he is a son of the founder 

nd present president of the Pruden- 
tial to give him a standing ts offi- 
cial staff: on the contrary. he has easily 
been one of the most powerful factors 
in the management of its affairs. His 
initial work was in connection with the 
Industrial branch, and he mastered it 
in every detail. For many years he has 
been the practical head of that highly- 
important branch, but he has been 
unmindful of value of the Ordinary de 
partment in the growth and permanent 
development of the Prudential, and it 
is doubtful whether in ability to ag- 
gressively and progressively guide the 
| affairs of a great institution such as the 
j}one with which he is identified, Mr. 
| Dryden has a superior. The father has 
every reason to feel proud of a son 
| whose mastery of the business and 


imself 
of 


esidet 


vice- 


ipon 


not 

















THE EASTERN ‘UNDERWRITER 


January 12, 1911. 














steady application to duty has won for 
him so commanding a place among the 
life insurance fraternity. 

The men in the field should, and 
doubtless will, view with satisfaction 
and pleasure the advancement of one 
who knows their part of the business 
from practical experience. He was 
“one of them.” 

In speaking of the advancement of 
Mr. Dryden, the Newark Evening Star 
says: 

“Mr. Dryden to-day, by training, 
knowledge, experience and tempera- 
ment, is easily one of the foremost field 
supervisors in the life insurance busi- 
ness While his home office duties 
cover a wide scope and the daily calls 
upon his executive judgment are numer- 
ous and exacting, he has the machinery 
of his department, which embraces the 
enormous industrial and ordinary busi- 
ness of the company, in such excellent 
working order that he can go into the 
field, if he chooses, almost at will. Mr. 
Dryden has always had a commanding 
influence over his agents and this has 
been one of the secrets of his success. 
His rise from the position of clerk .in 
the company to that of first vice-presi- 
dent has been steady, and is the result 
of the strictest attention to details 
through years of hard, conscientious 
work.” 

A GOOD YEAR. 
Results During 1910 Highly Satisfactory 
for the Provident Life and 
Trust. 


The record of the Provident Life & 
Trust Company, of Philadelphia, has 
been so uniformly good that any other 
showing would be a decided surprise 


to the fraternity. That of 1910 is no 
exception to the rule, the statement 


just issued being equal or superior 
to that of its predecessors in every par- 
ticular 

The insurance assets aggregate $73,- 


329.121. of which $62,664,947 is reserve 
arid $8,995,108 capital and contingency 
reserve. 

During the vear 1910, the company 


paid in death losses $1,907,882, making 
a total of $31,765,402 since organization. 
Payments in 1910 under matured en- 
dowments were $2,658,616, bringing the 


total of such payments up to $28,283,025. 

The number of policies issued in 1916 
was 11.330, insuring $34,740.766. The 
company has a total of 87,912 policies 
in force, for an insurance of $237,161,- 
116, as compared with $214,509,255 a 


vear ago 






Commences Business. 





The Lone Star Life of Dallas has 
commenced writing business, the agen- 
ey work being under the supervision 
of Charles A. Goodale, agency super- 
intendent. Mr. Goodale has had an ex- 
tended experience in fleld work and 
believes there is a good opportunity 
for southern life insurance companies 


The principal officers of the Lone 
Star Life are: 

Dr. S. W. Johnson, president: FE. H 
R. Green, vice-president; C. A. Keat- 
ing, vice-president; FE. M. Reardon, 
treasurer; A. V. Lane, assistant treas 
urer: Henry Hamilton, secretary: 
Earle C. Johnson, assistant secretary; 
C. C. Slaughter, chairman executive 
committee 
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“100 


40,000 





| SAY 





NO BROKERS—.NO PART TIME MEN 
RECHT’S BROADWAY AGENCY 


WANTED—A THOUSAND AGENTS: 


OPPORTUNITIES IN SOUTHWEST., 





Life Insurance Lessons to Be Drawn 
from Census Figures—Oklahoma’s 
Big Increase. 





A life insurance man who recently 
returned from a trip through the South- 
west, was greatly impressed with the 
wonderful development and promise of 
the country. “The Southwest,” he said, 
“needs one thousand life insurance 


agents—and Oklahoma could take care | 


of half of them.” 

The recent census figures, showing 
an increase of population in Oklahoma 
since 1900 of nearly 110 per cent., have 
directed the attention of the entire 
country to the remarkable growth of 
this state. Texas, with its great ex- 
panse of territory, inviting location and 
shipping facilities, has an increase 
since the last previous census of 847,- 
832; but Oklahoma exceeds this num- 
ber by 20,000. Texas, in the light of 
the recent census, is one of the “boom” 
States, having an increase amounting 
to nearly 28 per cent. This record, 
large as it is, shrinks beside Oklaho- 
ma’s 109.7 increase. 

For a still greater contrast, one ne ed 
go only a few hundred miles away to 
Iowa, which is trying to explain away 
a decrease in population; or to Mis- 
souri, Kentucky, Tennessee, Indiana, 
Maine, New Hampshire, Vermont, Dela- 
ware or Maryland, all of which were 
under the ten per cent. mark. 

But figures, however impressive, do 
not tell the real story of the rise of 
Oklahoma, which only yesterday was a 
territory and the smug East still thinks | 
of as frontier. The growth in popula-| 
tion is a result of that same old com- 
pelling reason—Opportunity. Oklahoma 
is peopled with empire builders. They 
have one great central, solidifying in- 
terest—the development of Oklahoma. 
The State is fairly quivering with sup- 
pressed energy; here everyone is a 
producer; everyone expects and will 
fight for a big success; and everyone 
has taken on responsibilities and has 
interests to protect. That makes a good 
life insurance situation. 

Judging from the reports that come 
out of the Southwest, life insurance 
has not made the most of the opportu- 
nities that are evolving there. It ap- 
pears to be true that “The Southwest 
needs one thousand life insurance 
agents.” Nor is the territory limited 
to one or two States. It embraces the 
whole Southwest. After the census 
figures were reported an Iowa news- 
paper lamented grievously the “lost” 
Iowans, to which a Los Angeles editor 
replied: “They’re not lost, brother, we 
have them in Los Angeles; 30,000 of 
‘em and they’re still coming.” Un- 
doubtedly the Central States’ loss was 
the Southwest’s gain and the opening 
up to more intensive cultivation of 
some of these States whose possibili- 
ties have scarcely been realized as yet, 
means a great life insurance opportu- | 
nity. 





Boone Retires. 





John T. Boone has resigned as presi- 
dent of the Southland Life of Dallas on 
account of illness, his successor being 
James A. Stephenson, who has been 
advanced from the vice-presidency. 


LIFE INSURANCE AGENT 
STOP EXPERIMENTING 


TAKE ADVANTAGE OF OUR 


% EFFICIENCY SYSTEM” 


Prospects 25,000 Policy Records 
12,000 Birthdays 
AT YOUR SERVICE 


320 Broadway, New York City 
Telephone 87 Worth 








fireat Southern Life Insurance Company 


HOUSTON, TEXAS 





J. T. SCOTT 


Treasurer 


J. S. RICE 
President 





Insurance written first year over 


SIX MILLION DOLLARS 
Admitted Assets . . $858,759.45 
Non-Admitted Assets 174,566.50 

Total Gross Assets $1,033,325.95 


We want good men to represent a good 


Company. Address 
OG. S. CARLTON, Vice President 


“It is the Largest Company ever organ- 


ized in Texas and the most successful.”’ 


Commercial and Financial World 
New York, July 16, 1910 








1894 


1910 


The State Life Insurance Co. 


INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 ‘ 
Surplus, 1909 ‘ 





$8,580, 830.58 
1, 174,606.34 


GROWTH UNPARALLELED 
Gain in Adentites Assets 


Gain in Surpius 
8 775.00 
161.00 

3 «74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA 


Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 10 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 
1231 State Life Building 

















The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,384.038 
19006 - - - 93,568,452 
1907 - - + 102,288,634 
1908 x # 109,685,428 
1909 - - - 118,716,188 


Bach year larger than any in the 
previous history of the Company. 











[5s CE MEN will note fw c.. 
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ne TMPORTANT aH Sp ve years, 
sti at shown 4 the foll wing L 


cen 


1909 10.63 54 4.85 
It is capable of easy demonstration that 
fae & Hectawestern § is the best Company to 


See The Northwestern’s new (1910) policy 
contract with its Dividend Opti tions, Paid-up 
and Endowment eee Options of Settle- 
ment and the Premjum Loan f features. 
Issues Partnership and Corporation In- 


Eee “further information or an Agency, 
address 
H. F. NORRIS, 
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c 4 Bust 1858. Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


New York, N. Y. 
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SECURITY MUTUAL RATES 





MATERIALLY DECREASED JAN. 1. 





Loan, Cash Surrender, Paid-up and Ex- 
tended Insurance Values Remain 


the 


Without 


values—loan, cash surrender, 


Same. 





reducing the guaranteed 
paid-up 


and extended insurance—in its policies, 
the Security Mutual Life, of Bingham- 
ton, has issued a new schedule of rates, 
effective January 1, which are consider- 
ably lower than those used during 1910. 
Based upon $1,000 insurance, the premi- 
ums for the most important forms are 
as given herewith: 

Regular Policies. 
20 P.L. 20 Y. End, 


Age. Ord. L. 
.: ane $18.40 
DP .cketanaes 18.80 
+ eee nee 19.23 
DS oiutine enn 19.68 
GE. sins aneaes 20.14 
OF scaaneees 20.63 
TT askcwianees 21.15 
| ESE Pape 21.69 
DD icatiticctnee 22.56 
Ser eee 22.85 
Te iwtacelsee 23.48 
Oe mae xu 24.14 
SA kiewscenee 24.84 
Be. awed ence 25.58 
OD. daeusees 26.35 
ey ee 27.17 
> oan Sey 28.04 
Seema ring 28.95 
OE: desccuner 29.92 
eee CEN 30.94 
SF verduances 32.03 
ee errer ey 33.18 
Ge. ieee see » 934.40 
Gb caviedionas 35.70 
S sack dseee 37.08 
GS) xenaeosss 38.55 
OE ssedacuws 40.12 
OR Gvadc ares 41.78 
De sabentscok 43.56 
OO Sawcowwen 45.45 
|) errr. 47.46 
ger ee nee 49.60 
OF - ine aienas 51.89 
O68 Sa soeues 54.33 
GO. sbacuason 56.93 
OR. dione 59.70 
Os dnd comses 62.66 
ere 65.83 
Ee re 69.21 
OD ketones 72.83 


$28.25 
28.69 
29.15 
29.63 
30.12 
30.63 
31.16 
31.71 
32.28 
32.87 
33.49 
34.13 
34.80 
35.49 
36.22 
36.98 
37.77 
38.60 
39.47 
40.38 
41.34 
42.35 
43.41 
44.54 
45.73 
46.99 
48.33 
49.75 
51.26 
52.87 
54.58 
56.41 
58.36 
60.45 
62.68 
65.08 
67.65 
70.42 
73.39 
76.60 


Perfection Policies. 
The rates on the Perfection policies 
of the company under the limited pay- 


$47.75 
47.84 
47.94 
48.04 
48.15 
48.26 
48.39 
48.52 
48.67 
48.83 
49.00 
49.18 
49.38 
49.60 
49.85 
50.11 
50.41 
50.73 
51.09 
51.48 
51.92 
52.41 
52.95 
53.55 
54.22 
54.96 
55.78 
56.69 
57.70 
58.81 
60.04 
61.40 
62.90 
64.55 
66.36 
68.36 
70.55 
72.96 
75.59 
78.48 


Limiting Promotion Expenses. 





Insurance Commissioner Frank Blake 
of Missouri will make an effort to se- 
cure the enactment of a law limiting 


the expense of organizing an 


insur- 


ance company to 10 per cent. of the 
contributed funds. 

It is also the intention of Commis- 
sioner Blake to compel stock salesmen 
to secure a license from his depart- 
ment, and to obtain from the legisla- 
to examine promoting 


ture authority 
corporations. 


ment life and endowment plans are as 
follows: 


Life. Endowment. 
No. of No. of 

Age years Prem. years Prem- 
_ ae 42 $19.40 42 $22.22 
De Saaed we 41 19.89 41 22.85 
BB ccvsaee 40 20.41 40 23.52 
er 40 20.78 40 23.72 
_ aa 39 21.34 39 24.43 
BE wenseud - 38 21.93 38 25.18 
— 38 22.36 38 25.41 
Be acéecpes 37 23.10 37 26.22 
er = 36 23.70 36 27.08 
BP seeseee 36 24.19 36 27.36 
_ ae 35 24.95 35 28.29 
rer 34 25.80 34 29.28 
Eee 33 26.61 33 30.33 
BO. scebokr 33 27.21 33 30.69 
eer 32 28.16 32 31.83 
3 ; 29.16 3 33.05 
. err 31 29.87 31 33.49 
ae shinnte 30 30.99 30 34.82 
OP seceens 29 32.18 29 36.25 
OF svebaee 28 33.47 28 37.7 
ae cab sea 28 34.35 28 38.36 
rere 27 35.78 27 40.05 
eS sie 26 37.32 26 41.87 
rrr 26 38.37 26 42.57 
eee 25 40.10 25 44.59 
TD -ckeeaks 24 41.97 24 46.77 


Dividends Payable in 1911. 

A schedule of the dividends payable 
by the Security Mutual during 1911 
shows the following: 

Ordinary Life. 
Issues of 
Age. 1910. 1909. 1908. 1907. 
css $1.99 $2.30 $2.41 
sso: Ree 2.09 2.44 2.57 
case LS 2.25 2.66 2.84 
35 .... 1.95 2.47 2.97 3.18 
iss Bae 2.79 3.39 3.67 
Buses Be 3.26 4.00 4.36 
50 .... 3.04 4.01 4.99 5.46 
Dans SH 5.24 6.50 7.08 
G0 .... 5.65 7.16 8.78 9.52 
Twenty-Payment Life. 


21 .... $1.78 $2.38 $2.81 $3.07 
SO sccs BS 2.48 2.96 3.24 
oO wees LOS 2.64 3.19 3.50 
35 .... 2.07 2.85 3.47 3.82 
Wisc. Soe 3.15 3.88 4.28 
45 .... 2.57 3.57 4.45 4.91 


Me... 2 4.27 5.36 5.$ 

55 .... 4.09 5.43 6.75 7.3 

OF. ss<05 Oe 7.28 8.94 2: 
Twenty-Year Endowment. 


21 .... $2.02 $2.96 $3.79 $4.32 
25 .... 2.06 3.01 3.85 4.38 
Me «xs> Bae 3.09 3.96 4.50 
Be cree Be 3.23 4.14 4.67 
40 .... 2.40 3.43 4.38 4.92 
6 .... 28 3.77 4.81 5.38 
sews Bae 4.40 5.57 6.20 
Te sso, San 5.47 6.83 7.52 
CO .... 670 7.29 8.96 9.75 





Promises and Production. 





The Southern States Life of Atlanta 
has adopted a novel plan of allowing 
the agent to have ever before him his 
estimated value of self from the stand- 
point of production compared with the 
actual. Each agent is furnished with 
a chart on which he may note business 
promised and business produced for 
each month during 1911. 


LIFE INSURANCE A GAME? 


MISTAKEN IDEA OF THE PUBLIC. 








Many New Companies Organized Along 
Sound Lines and Economically 
Managed. 





We are in receipt of an interesting 
letter from a reader anent the article 
appearing on the front page of our issue 
of last week, entitled “Reinsuring Life 
Companies,” and which called attention 
to the mistakes made by inexperienced 
and over-ambitious managing under- 
writers in pushing for business regard- 
less of cost. 

Let it be understood that The Eastern 
Underwriter has the strongest com- 
mendation for many imstitutions formed 
within the past decade. In the article 
referred to we say: 

The new companies are repeating 
the experience of their predecessors. 
Some give every evidence of a suc- 
cessful career. They are conserva- 
tively and economically managed, 
more anxious to build solidly, than 
rapidly. 

We wish it were possible to say this 
of all new companies, but such is not 
the case. The overwhelming majority 
is on the other side, and a recognition 
of this fact prompted us in sounding a 
note of warning. 

While not desirous of personal pub- 
licity, our correspondent would not, we 
assume, object to a revroduction of his 
letter, which is given herewith: 

“Permit me to express keen apprecia- 
tion of the truths contained in your 
story on the front page of your last is- 
sue, concerning new companies 

“Aside from some minor details—and 
mighty few of them—I do not believe 
any man who has given any serious 
thought to the sober side of insurance 
management can other than enthusiast- 
ically endorse every sentiment you have 
expressed. 

“But the trouble is that there are still 
a few people who think of life insurance 
as a game. 

“Written for the insurance world, and 
not for the laity, your story is all 
right; but if it should be republished 
in a lay journal of any sort, might the 
effect not be to stampede the public from 
all new companies. And while too many 
of them have been begotten by some 
successful field man eager to try his 
wings in the field of finance, there are 
others that have been correctly organ- 
ized along sound lines, and which are 
endeavoring to build as every sound 
company has been built 

“But I wish to thank you for the 
pleasure the reading gave to me; and 
1 wish you to understand that I am not 
seeking to place our company before 
the spotlight, and when writing the 
paragraph above, I had in mind such 
companies as the Reliance, the Oregon 
Life and the Midlar4 Mutnal—with all 


of which I am personally more or less 
familiar. We commenced business only 
a few months ago. I believe we have 
a future, but it is too early for us to 
have a history.” 


DETROIT LIFE LICENSED. 
Commences Business With Large Staff 
of Field Men—Plan of 
Operation. 





The Detroit Life Insurance Company 
with assets of approximately $370,000 
has been licensed, following the cus- 
tomary examination by the Michigan 
insurance department. 

The Company, which was organized 
by S. A. Court, elected secretary and 
manager, commences 
seven general agents, fifteen special 
agents, one hundred and fifty local 
agents and a large corps of attorneys 
and physicians. The Indicator, speak- 
ing of the plan of operation says: 

“One part of these is a plan for the 
organization of each county as a separ 
ate branch of the Company, controlling 
its own funds, investing the same and 
superintending all of the business 
therein. In such an organization it re- 
quires bankers, capitalists, merchants 
manufacturers, doctors, attorneys and 
real estate men The county in this 
way is a complete entity for work of 
the Company.” 

The officers of the Company are as 
follows: John B. Chaddock. Detroit 
president; M. E. O’Brien, Laurium’ 
first vice-president: Henry J Guthard. 
Detroit, second vice-president: S. A. 
Court, Detroit, secretary and mar ize r: 
W. T. Quinlan, Petoskey, treasurer: 
Frank H. Watson, Detroit. g¢ 
torney; J. H. Carstens, Detroit. med 
cal director: F. BR Walker, Detroit 
Sistant medical director 


business with 


neral at 


Reliance Life’s Record. 





The paid busine f the Relian 
Life of Pittsburg for 1910 was $10.51¢ 
858, or $4,512,325 more than tha 
1909. The company ended the year with 
insurance in force aggrega x $23,651 
041, a aol he latte 
item b preser 
ing for the 
yea 

The examined business for the month 
of December was $1,997.650 and the 


paid business for the month $1.964.224 

The officers of the “Execut Staff” 
of the field force for 1911 are: Presi- 
dent, Sussman Hertz, eastern Pennsyl- 
vania department: vice-president. Brant 
East, lowa-Nebraska department: John 
L. Wentz, eastern Pennsylvania depart- 
ment; I. C. MeNeil, Tennessee depart 

leps 


ment 


The Great Southern Life of Honst< 


one of the most prom v the 
southern life insurance companies is 
gradually extending its business. hav 
ing recently received a license to oper 
ate in Louisiana 








j 





ff 


PRU 


WORK FOR WORKERS 


The Prudential wants Agents who will work for 
themselves and for the Company. The opportun- 
ities of the man who makes good are unlimited. 
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JOHN F. DRYDEN, President 


Write us About an Agency. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 
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LIFE INSURANCE CONDITIONS 


REVIEWED BY PAUL MORTON. 








Head of the Equitable Life Discusses 
Notable Changes During Recent 
Years. 





In an article prepared for the New 
York Times, Paul Morton, president of 
the Equitable Life Assurance Society 
discusses the great changes which have 
occured in life insurance affairs during 
the past five years, as follows: 

Five years ago there was a crisis in 
American life insurance, and the prog- 
ress of the business was temporarily 
checked. But the promptness with 
which it recovered and the progress 
since made are worthy of remark. 

There had been just grounds for ap- 
prehension. A mad race for business, 
had resulted in extravagance, and to 
offset this some of the companies had 
been tempted to make some investments 
of a more or less speculative character. 
These investments had for the most part 
proved perfectly secure and had yielded 
large profits, thus increasing the rev- 
enues of these companies, but it was 
seen that possibly there was danger in 
this tendency and that loss might ulti- 
mately result. Therefore greater con- 
servation was seen to be expedient. 

Investigation showed that the insur- 
ance transactions of these companies 
had been conducted on sound principles; 
adequate premium rates had been main- 
tained; risks had been selected with 
eare; the mortality experienced had been 
normal; all obligations to policyholders 
had been promptly paid. In short, it 
was shown that the great American 
companies which for a time had lain 
under suspicion were not only solvent, 
but conspicuously prosperous, with am- 
ple surplus, an’! with by far the largest 
part of their invested in gilt- 
edged securities and mortgages. 

Then timid and ign.rant policyholders 
who had allowed their insurance to lapse 
began to revive their policies, and the 
business which had shown a falling off 
began to show a steady improvement. 

The progress during recent years has 
been less rapid than formerly, but it has 
been healthier. The insurance written 
has been less in volume but better in 
quality. 

In addition to this, the companies 
have been conducted with greater care 
and economy. ; 

I believe that the life insurance com- 
panies of this country are now conduct- 
ed with great care and discrimination 
in the interests of policyholders. If this 
be so, there can be no safer or better 
depository for family savings than with 
such a corporation, provided it be finan- 
cially strong and prudently conducted. 

My advice, then, to every man who 
has a policy in a solvent company is 
to hold fast to it and increase his insur- 
ance when possible. More men are un- 
qJerinsured than overinsured. 

Its Scope Broadened. 

Life insurance has developed greatly 
within the last few years. Business men 
have discovered that it can be utilized 
in a variety of ways to protect the in- 
terests of business firms and the officers, 
employes, and stockholders of corpora- 
tions. 

Then, too, what is called “income” 
insurance has become exceedingly pop- 
ular. One weakness in the old-fashioned 
life insurance was that large sums of 
uninvested capital were left, when the 
policies matured, to widows and or- 
phans, usually inexperienced in the busi- 
ness of investing money. After a recent 
raid by the Government on a get-rich- 
* quick concern, it was appalling to read 
of the number of widows who had in- 
vested the life insurance left them by 
their husbands and had lost every dollar 
they possessed. Policies are now being 
issued under which, at maturity, the 


issets 


company continues to be the custodian 
of the fund, paying it out in the form 
of an income to the beneficiaries for life. 

During recent years many wealthy 


women have returned to life insurance 
for the protection of their children in 
order to leave money to benevolent ob- 
jects, for the investment of surplus 
funds, and for the settlement of their 
estates. Self-supporting women also are 
turning to life insurance in great num- 
bers to protect those dependent on them, 
or to provide, by means of endowment 
insurance, for their own future support. 
Foster Habits of Saving. 

The life insurance companies do good 
work in fostering the habit of saving 
and by collecting these savings for safe 
keeping. They are instrumental in 
keeping all this money in circulation. 
The company with which I am connec- 
ted has for the last five years aimed 
to invest in the various States the 
moneys received in premiums from the 
residents of those States, thus exposing 
the fallacy that a life insurance company 
is an institution for the hoarding of the 
money of the people. Not only are as- 
sets invested judiciously throughout the 
United States, but large sums are being 
constantly distributed in dividends, sur- 
render values, death claims, matured 
endowments and annuities. The ques- 
tion of the investment funds of the life 
insurance companies is so large and im- 
portant that space does not permit of 
an adequate discussion of it here. But 
it must not be forgotten that a large 
proportion of the funds of the insurance 
is invested at the present time in rail- 
way securities. It is of vital interest 
to policyholders, therefore, that ques- 
tions regarding railway rates and divi- 
dends on railway securities should be 
decided judiciously—first, because it 
may affect their pockets, for it is the 
duty of the directors of the insurance 
companies to see to it that investments 
yield an adequate revenue, to sap 
nothing of the possible depreciation in 
values by reason of lessened public con- 
fidence in such securities, and, second, 
because as citizens they are interested 
in the welfare and progress of the 
country, and it must not be forgotten 
that the railroads have helped more than 
any other force in developing the coun- 
try, distributing the population, culti- 
vating new territory, and furnishing 
means of transportation for the farmer, 
the manufacturer, and the merchant. In 
considering such questions we must not 
forget the moral of the old saying, “If 
the members are at war the whole body 
will suffer.” 

Another distinct advantage observed 
in recent years has been in the class 
of men and women employed by the 
companies to represent them in the field. 
Men of reputation. who have studied 
the principles of life insurance and are 
competent to give sound advice, are 
more and more turning to life insurance 
as a profession, as a lifework, with the 
result that a better quality of business 
is secured. 

Would Discourage Loans. 

And men of substance are turning 
more and more to Hfe insurance as a 
channel for the investment of surplus 
funds or for the protection of their busi- 
ness interests. 

Wealthy men are now applying, in 
some instances, for as much as $1,000,000 
or $2,000,000 of insurance. The limit of 
the company with which I am connected 
is $2,000,000, and when a man applies 
for a larger sum the excess must be re- 
insured in other companies. And such 
transactions bring the various companies 
nearer together. 

There is one evil in connection with 
life insurance which became epidemic 
during the tight money market of 1907, 
and that is the habit of borrowing 
against life insurance policies. Anything 
that can be done to check this evil will 
benefit the public. The people who 
mortgage their policies are usually slow 
to clear the incumbrance away, and this 
results in hardship and suffering to 
widows and orphans. 

Compensation Friendly and Considerate. 

Healthy competition is always desir- 
able, and there is no leak of competition 
among the various American life insur- 
ance companies, but happily that com- 
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WHY don’t you write the Company AT ONCE ? 








COME SOUTHWEST 
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$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 
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THE SOUTHLAND LIFE INSURANCE CO. 


Has just closed its first calender year, and as a business institution, is one year, eight 
months and four days old. 

The Company’s record for 1910 was a phenomenal one. The brightest and best agents are 
being attracted to the Company’s service and their efficient work has enabled them to give 
SOUTHLAND (first place in Texas during 1910 by more than ONE AND ONE-HALF MILLIONS in 
new business. 

Field men who measure up to the Company’s standard, will be given good contracts for 
services during 1911.and the years to follow. 
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DALLAS, TEXAS 
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petition is becoming more and more 
friendly and considerate. 

There was a time when the different 
companies were suspicious of one an- 
other, and were constantly embroiled 
in controversies and conflicts. The im- 
provement in this direction has been 
eminently gratifying, and of materiai 
advantage, both to the companies and 
to the public. 

I believe that the National Association 
of Life Insurance Presidents of which 
the late Grover Cleveland was the first 
presiding officer, has done a great deal 
in this direction, for just as the House 
of Governors may be expected through 
their deliberations to benefit the people, 
so I believe the deliberations of the offi- 
cers of the life insurance companies will 
tend to friendly co-operation, and the 
advancement of the cause of life insur- 
ance. 

Recently a letter was received at my 
office from a student, asking for a copy 
of the history of the company with 
which I am connected, explaining that 
it had been recommended as a text book 
by the American Actuarial Society. I 
question whether, twenty years ago, an 
independent body of that kind would 
have thought of recommending a pub- 
lication issued by any single company 
as a general text book. 

Americans Lead. 

The American people have shown a 
greater appreciation of life insurance 
than any other nation, but although 
they have insured more readily, they 
have proved less steadfast than other 
nations, and the result has been the 
wholesale surrender of policies for triv- 
jal reasons, or without reason. This 
has resulted in much waste, and does 
injury to the steadfast policyholders who 
remain. 

There is much talk at the present 
time regarding the conservation of the 
country’s natural resources. If the offi- 
cers of our life insurance companies 
will unite in promoting the conservation 
of insurance, incalculable benefit will 
result. 

On: the whole the business of life in- 
surance is on a better basis, is con- 
ducted with more regard for safety and 
sanity, and is making greater progress 
in essentials than at any previous period 
of its history. And the American life 
insurance companies lead the world in 
the growth and conduct of this great 
work just as the American people lead 
per capita of life insurance held, another 
evidence of the foresight and thrift 
which bas distinguished this Nation in 
its worll advance. 





INTERNATIONAL LIFE. 





Results During Closing Quarter Lead 
Management to Anticipate Large 
Writings for 1911. 





The business of the International 
Life of St. Louis for December exceed- 
ed that of any month of the year by 
$400,000, its written business being 
$1,663,000, and its paid business for 
the same month, $1,476,000. The 
officials of the Company are pleased 
with the finish for the year, and claim 
now they will write $18,000,000 during 
1911. 

The Company closed the year with a 
capital of $620,000 and an admitted 
net surplus of more than $200,000, 
while its insurance in force is about 
$14,000,000. 

H. G. Sellman had been elected actu- 
ary of the Company, and assumed his 
duties on January Ist. 





Home Life Gathering. 





The annual meeting of the General 
Agents Association of the Home Life 
will be held in New York January 17 
and 18. 

As the Company at the same time 
wili celebrate the fiftieth anniversary 
of its business career, it is safe to pre- 
dict that the attendance will largely 
exceed that of any other meeting in 
the history of the association. 

A feature of the gathering will be 
a banquet tendered by the Company. 





REDUCES ITS RATES. 





New Manual of National Life of U. S. 
A. Gives Material Advantages 
To Policyholders. 





The National Life, U. S. A., will 
place in the hands of its agents on 
January 15 a new agency manual. The 
rates on ordinary life, ten, fifteen and 
twenty-payment life participating have 
been substantially reduced, says Insur- 
ance Field. For example, twenty- 
payment life old rate, age 35, is $35.93, 
instead of $36.17, as formerly. There 
have been corresponding reductions on 
all participating endowment forms. As 
an example of the new rates, the fol- 
lowing quotations are given for $1,000 
of insurance on the plans cited: 

Age 25: Ordinary, 20.99; ten-pay life, 
$46.42; twenty-pay life, $29.55; twenty- 
year endowment, continuous, $48.75; 
ten payments, twenty-year endowment, 
$78.07. 

Age 30: 


Ordinary, $23.72; ten-pay 
life, $50.76; twenty-pay life, $32.41; 
twenty-year endowment, continuous, 
$49.50; ten payments, twenty-year en- 
dowment, $78.85. 

Age 35: Ordinary, $27.28; ten-pay | 
life, $56.01; twenty-pay life, $35.93; 
twenty-year endowment, continuous, 
$50.62; ten payments, twenty-year en- 
dowment, $80.01. 


Age 40: Ordinary, $31.99; ten-pay 
life, $62.34; twenty-pay life, $40.36 
twenty-year endowment, continuous, 


$52.40; ten payments, twenty-year en- 
dowment, $81.83. 


Age 50; Ordinary, $47.03; ten-pay 
life, $79.62; twenty-pay life, $53.77; 
twenty-year endowment, continuous, 


$60.28; ten payments, twenty-year en- 
dowment, $89.71. 





CATHOLIC INSTITUTION. 





Capital of New World Life to Be Two 
Millions—Phillip Harding Its 
Manager. | 





The New World Life of Spokane, | 
Wash., which is a company exclusively 
owned by Catholics, has an authorized 
capital stock of $2,000,000, and the pro- 
moters are placing it throughout the 
United States, Canada and part of 
Mexico. The company will write a 
strictly non-participating business. The 
manager of the department of organi- 
zation and development is _ Phillip 
Harding, who was formerly secretary 
and general manager of the Western 
Union Life of Spokane. 





Would Manage Bureau. 





It is stated that the head of one of 
the eastern life insurance companies, 
who bas had considerable national ex- 
perience in insurance and legislative 
affairs, was an applicant for the posi- | 
tion as manager of the Publicity Bu- | 
reau, recently formed by accident un- | 
derwriters, which for the time being 
is in charge of William Brosmith. 








A Real Statistician. | 





At the 77th annual meeting of the} 
American Statistical Association re- | 
cently held in St. Louis, Frederick L. 
Hoffman, statistician of The Pruden-| 
tial, was elected president of the As- | 
sociation. 

When it comes to the preparation | 
of important statistics, Mr. Hoffman 
has no peer, so that the Association 
has a real statistician as its head. 





J. C. Cummins, secretary of the 
Equitable Life of Iowa, completed 
twenty years’ service with the Com- 
pany on January 1. Mr. Cummins is} 
a brother of Senator Cummins of Towa, | 
and ex-governor of the State, who is | 
one of the foremost men of the coun- | 
try in the political arena. J. C., how- | 
ever, has not engrossed himself to any | 
great degree in politics, rather prefer- | 
ring a quiet business life. He is a man | 
of sturdy character and has served 
well the institution with which he is 
identified. 





Our Stock Option Policy Sells Itself 


OUR MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 
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Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Bldg., Pittsburgh, Pa. 
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Mutual Life Insurance Company 
OF BOSTON, MASS.? 


WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 





THIS AGENCY? 
IT DOES THINGS—TRY US 





WILLIAM N. COMPTON, General Agent 
Telephone 6030—6081 Cortland 220 BROADWAY, NEW YORK CITY 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 yes in 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Sadecte 
Security of its Funds and Satisfactory Results for its Policy Holders 


Gross Assets January J, 1910 - - - $15,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 








RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 
Assets $2,127,667.58 - - Liabilities $1,891,363.65 


Surplus to Policyholders $236,303.93 
For Territory Address 
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Am I getting any of your LIFE INSURANCE business ? 
If not, I’d really like to know why. If the fault is with ME, 
I want to mend my ways. 


EVERY ONE OF YOUR CUSTOMERS knows the 
Prudential—knows it’s one of the very BEST and STRONG- 
EST of Companies—never thinks of the Rock of Gibraltar 
without thinking of my Company.—AND YET MAYBE I'M 
NOT GETTING YOUR BUSINESS! I don’t feel easy 
about it—I’m so very confident that if you will take a look at 
my goods, and listen to what I have to say about commissions, 
you and I will do a LOT of business together! 


COME, MY FRIGND, LET’S HEAR FROM YOU! 
ROBERT J. MIX, Manager 


20 Vesey St., New York City 
Telephone 3474 Oortiand 
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RE-ELECT PRESIDENT FOUSE. 





Directors of Fidelity Mutual Select Him 
for 33d Time—Company Shows 
Marked Progress. 

Policyholders of the Fidelity Mutual 
Life on Monday put their stamp of ap- 
proval on the executive management of 
the organization by unanimously re- 
electing the old board of directors, con- 
sisting of L. G. Fouse, Alexander Mc- 
Knight, W. LeMar Talbot, F. X. Quinn, 
Geo. W. Kendricks, Nathan T. Folwell, 
Wm. G. Fischer, G. W. Roydhouse, 
Howard N. Van Court, Charles S. 
Walton, F. H. Calkins and J. P. Hale 
Jenkins. The board then convened and 
re-elected L. G. Fouse president of the 
company, and also re-elected his entire 
official staff. Mr. Fouse founded the 
company in 1878, and this is the thirty- 
third time that he has been elected to 
the presidency. In point of service, he 
is almost the oldest life imsurance 
executive in the country. 

The Fidelity Mutual did a substantial 
business in 1910, showing a total insur- 
ance in force of December 31 of $126,- 
218,844. Its ledger assets showed an in- 
crease for the year of 11.8 per cent., 
now amounting to $21,634,500: total pay- 
ments to the policyholders since organ- 
ization $22,250,000. 

The company has been coming rapid- 
ly to the front as one of the prominent 
life insurance companies of the coun- 
try. In the past ten years its assets 
have increased 540 per cent., its yearly 
income 148 per cent., its yearly pay- 
ments to policyholders 114 per cent., its 
outstanding insurance 53 per cent. 





APPOINTS AGENCY MANAGER. 





Winslow Russell Has Charge of New 
Department of Phoenix Mutual— 
Pres. Holcombe’s Announcement. 





In a letter to the field men of the 
Company John M. Holcombe, president 
of the Phoenix Mutual Life, states that 
following a period of consideration as 
to how the home office may best serve 
the interests of the men in the 
field, it has been decided to establish 
a department having general charge of 
ws ney development, including con- 
tracts, circularizing, and the training 
and developing of agents,” and that 
this branch has been placed in charge 
of Winslow Russell, his title being 
that of agency manager. This change 


marks the entrance to a more aggres- 
sive era in the development of field 
work. Mr 


The y 


Holeombe says in part: 
rings with it the sixtieth 












1 years have been the rule, but 
oints to the sixtieth as likely 

t Policy contracts have been 
ends increased, and the home 
g lately has been remodeled and 

is now systematically arranged to meet the 
reeds not only of the present, but also of 
growth which will come in succeeding 


‘ondnet the husiness necessary to be 
transacted in this office, various departments 
t atry—those of new business, ac- 
etuarial, agency, edneational, 
—and while all these must 
under some well-understood 
must have its own duties and 


neress 





e office and agency force must be 

i ind constant communication Fach 
n from the her. Waste of time 

rt must he eliminated so far as pos- 

ible. To accomplish this. long stndy has 
heen devoted » ways in which this office 
can be of most use to the men in the field, 
aud it now seems advisable that beginning 
with the new year the work of the agency 


department be more clearly defined. Dr. 
Miller, for many years the efficient super- 
intendent of agencies, will continue his valu- 
able work. Hereafter there will be an of- 
fleer known as the “agency manager,” and 
Winslow Russell has been appointed to this 
ofice. This department will have general 
charge of agency development, including con- 
tracts, circularizing, and the training and 
developing of agents, to the end that the 
vew business shall be sufficient in amount 
and the agency force perpetuated by the ad- 
dition of good inen. 

Our purpose in reorganizing this depart- 
ment is not only to centralize the work un- 
der an efficient head, but also to enter upon 
a more aggressive era in the development 
of our field work. We shall endeavor to 
furnish each man with those materials which 
le can use to the best advantage, taking into 
consideration his personal characteristics and 
the field in which he labors. 





Berkshire Life Dividends. 





During the vear 1911 the Berkshire 
Life will pay dividends on policies, is- 
sued in 1910 on ordinary life and 
twenty-payment life forms, as follows: 


Ord. Life 20 P. L. 
Age. Prem. Div. Prem. Div. 
25 .... $20.14 $2.38 $30.07 $2.32 
30 .... 22.85 2.62 32.82 2.56 
35 .... 26.35 2.93 36.17 2.86 
40 .... 30.94 3.33 40.34 3.29 
45 .... B3709 3.95 45.69 3.89 
50 .... 45.45 4.84 52.83 4.78 
55 .... 56.93 6.20 62.66 6.16 
CO 100 FRse 8.26 76.59 8.23 
 .... 96.14 11.37 96.90 11.36 


The dividends on twenty-year endow- 
ment policies range from $2.21 at age 
25 to $6.13 at age 55. 





Reliance Life Promotions. 





Dr. S. J. Foster, agent for the Reli- 
ance Life at Birmingham, has been ap- 
pointed superintendent of the Alabama 
Department. 
supervisor for Alabama, will probably 
take charge of Florida, 
quarters at Jacksonville. 

T. M. Fayssoux, who paid for over 
$200,000 for the Company during the 
last nine months of 1910, has been ap- 
pointed Field superintendent for the 
western half of South Carolina, with 
headquarters at Charlotte, N. C 

J. C. Reid, of Seattle, has been made 
supervisor of the Puget Sound depart- 
ment of the Company, succeeding J. W. 
Shipman, who will have charge of the 
newly formed Southern California de- 
partment, 
Angeles. 


J. A. Rudolph, heretofore | 


with head- 


with headquarters at Los 


Charles A. Bryant has been appoint- | 


ed supervisor of the new Northern 
Texas department, with headquarters 
at Dallas. . 





Additional “Nylic” Figures. 





In addition to the figures given in 


our issue of last week. showing the| 


business of the New York Life for 


1910, the Company has since made pub- | 


lic its assets as of December 31, 1910, 
which amount 
crease during the year of $38,168,281. 


to $637,876,567, an in-| 


The amount set aside for the pay- | 


ment of deferred dividends is $77,545,- 


164. Annual dividends payable during | 
1911 aggregate $9,110,616, as compared 


with $8,844,109 for 1910. 

The exact amount of paid business 
for 1910 was $157,162,000. 
amended law of New York the Compa- 


Under the | 


ny will be permitted to increase the | 


amount 12% per cent. during 1911, 
making the maximum paid business 
permitted for the current year $176,- 
807,250. 


WITH CLEVELAND LIFE. 





William R. Luke Appointed Agency 
Vice-President Succeeding Henry 
W. Generich. 





In announcing the appointment of 
William R. Luke as a successor to 
Henry W. Generich, recently resigned 
as agency vice-president, William H. 
Hunt, president of the Cleveland Life 
says: 

“Mr. Luke assumes his Official respon- 
sibility with the Cleveland Life at once 
and enters upon his work with proven 
experience covering many years of 
success as a personal producer and 
manager of field forces. His connec- 
tion with the Company as a special 
representative has demonstrated con- 
spicuous ability in the production of 
high grade business and the securing 
of men capable of producing business.” 





The first annual statement of the 
Guardian Life of Madison, Wis., shows 
assets, $184,997; reserve, $1,870; sur- 
plus to policyholders, $182,000. The 
Company commenced business October 
11, 1910, and to the close of the year 
issued 125 policies for an insurance of 
$258,500. 





The Southwestern Life of Dallas an- 
nounces that its new home office build- 
ing to be located at the corner of Main 
and Akard streets will be sixteen 
stories high with one hundred feet 
frontage on both streets. 








WE KNOW 
IT’S WHAT YOU WANT 


OUR MEN 


GET BUSINESS 


Because our Policies 
are put up right and 
appeal to prospects 


WRITE TO 


HARTFORD LIFE 


HARTFORD, CONN. 











1860 50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Assets......... ikeoaane $23,626,018.63 
Liabilities (including Di- 

vidend Endowment 

| ere «eee. 21,858,691.52 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 2,119,044.00 
Net Surplus............ 1,767,327.11 
Insurance in Force... .. 92,532,583.00 


The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 

















BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
James W. Hull, President. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal polidies, 
ali subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
para, AD pn a PENN MUTUAL POLICY, con- 

MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
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WESTERN STATES LIFE 
INSURANCE COMPANY 
Capital fully paid in Cash - $1,000,000.00 
WARREN R. PORTER, President 
Is now offering the most attractive line of policies ever offered 
OPEN TERRITORY: Los Angeles, Pasadena, Riverside, San Bernardino, 


Santa Barbara, San Diego, and other splendid territory in Southern California 
with the co-operation of more than 3,000 stockholders, ; 


Address: PRATT & GRIGSBY, General Agents 


San Francisco, California 
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NATIONAL LIFE INSURANCE COMPANY 


Of the United States of America 
ALBERT M. JOHNSON, President 
More than $9,750,000.00 in Assets 
Excess Security to Policyholders $1,300,000.00 
CHICAGO'S OLDEST AND STRONGEST COMPANY 


OUR NEW POLICIES 
ARE WORLD BEATERS 


You Lose Money When You Neglect Your Chance 
to Sell Them. 


ROBERT D. LAY, Secretary, 159 LaSalle Street, Chicago 


LOW RATES AND 
HIGHEST VALUES 
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USES OF LIFE INSURANCE CONSTANTLY EXPANDING 





Specialties Require Trained Advice and Are Creating Insurance Specialists— 
Income and Corporation Policies Conspicuous Features of Modern Busi- 
ness Practices. 


By Edward A. Woods, Manager Pittsburg Agency Equitable Life Assurance 
Society. 





Beyond the continued good results 
from the new management of life insur- 
ance and the improved laws of various 
States, the notable event of the year 
is the development of insurance into 
three new uses: 

First. The spread of income insur- 
ance. Until recently most forms of pol- 
icy provided a lump sum to be paid 
at the death of the insured, often lost 
or wasted by his executors, administra- 
tors, widow or family, with the result 
that the provision made by difficult sav- 
ings, often at the cost of considerable 
self-sacrifice by the husband or father, 
was soon lost and all the good intended 
to be done by the insurance left undone. 
Policies providing a fixed monthly, quar- 
terly, semi-annual or annual income to 
wife or children are, for family pur- 
poses, replacing all other forms of in- 
surance; thus insuring the insurance. 
Cases of mismanaged, squandered or 
wasted estates are too sadly common in 
the experience of everyone to need re- 
ferring to. The growth of trust compa- 
nies throughout the country is a recogni- 
tion of the need of safeguarding an es- 
tate once left. Probate judges are on 
record as saying that estates left to be 
administered by competent trust compa- 
nies or by insurance that cannot be 
wasted, because of its being paid so 
much a month, quarter or year, net on 
the average twice as much as estates 
administered by the next of kin. 

More Care in Managing Estates. 

America, until recently, was too busy 
in making money to leave, and had too 
little experience in seeing what became 
of it when left to have paid much at- 
tention, until the last few years, to the 
subject of administering estates. Fifty 
years ago there were not large enough 
estates to administer to make it an im- 
portant matter, but Carnegie’s adage of 
“three generations from shirt sleeve to 
shirt sleeve” becomes apparent at once 
when one sees money laid by as a re- 
sult of thrift, saving and self-sacrifice 
of a lifetime quickly lost, not as much 
by dishonesty as by bad judgment or 
mismanagement. It is hard to realize 
that a wealthy man really handicaps his 
son by the very fortune which he strug- 
gles hard to Jeave. Recent investiga- 
tion has shown that of a thousand suc- 
cessful men but 11, or 1.1 per cent., are 
the sons of wealthy men; about 300 or 
30 per cent. are farmers’ sons, and a 
large percentage are sons of clergymen, 
teachers, etc. Reflection will show how 
natural this is. Notwithstanding the 
fact that the wealthy man believes that 
his son, with the advantages of educa- 
tion, of capital with which to start, of 
influence and valuable surroundings, 
should succeed, he is less likely to do 
so than the young man without them 
hut compelled by circumstances to exert 
himself and do his best. 

Success Comes by Exercise. 


Financial success, like physical 
strength, comes by exercise, and the 
wealthy man’s son, not being compelled 
to do what the poor man’s son does, 
does not acquire the habits that make 
for success. It can even be stated, as a 
pretty general rule, that the poor man, 
often a farmer’s son, comes to the city 
and accumulates a fortune; his son does 
well to keep it; and his grandson gen- 
erally loses it. When one stops to con- 
sider the possibility of any widow, in- 
experienced in business, often too en- 
cumbered with family cares to secure 
the experience of training of successful 
business men, perhaps either too young 
or too old to learn business methods or 
keep in touch with business affairs, suc- 
ceeding in keeping money left her; 
when one further considers the fact that 
any widow known to have ready money 
is more or less surrounded with per- 


sens who allow their great need of it, 
or some interest, not dishonestly but 
unconsciously to bias their judgment as 
to how it should be invested; and when 
one considers how difficult it is, not only 
tor the average man, but even the suc- 
cessful one, to keep what he once gets, 
it is not surprising that 90 per cent. 
of the widows in this country lack the 
comforts of life and 32 per cent. the 
necessities. How many cases have all 
of us known where the widow known to 
possess a little money is induced—hon- 
estly perhaps—to leave it with her hus- 
band’s former partner, at the risk of the 
business over which she has no control 
and with which she is not even familiar; 
to lend it to some needy relative; to 
invest it in something promising too 
large an income for safety, for it is the 
woman who most needs to safeguard 
what little she has who is most apt, be- 
cause of her need, to be attracted by an 
unsafe rate of interest. Furthermore, 
the widow, thrown, for the first time in 
her life possibly, upon the necessity of 
understanding business, is, of all times, 
when prostrated by her husband’s last 
iliness and death, most unable to de- 
cide what needs a clear brain, as well 
as experience. A list of the successful 
men of twenty years ago, able enough 
to have once accumulated money, who 
have lost it, will lead us to be very 
lenient in criticising the mistakes of 
women, when it is remembered that a 
man may hope at once to make his 
money over again. For a widow to jose 
her money, particularly with the care 
of young children devolving upon her, 
is to lose everything with no chance 
of recovering from it again. 

It is, therefore, not surprising that a 
method of insurance -has developed 
which makes absolutely certain, in a 
strong company, the receipt of a month- 
ly, quarterly or yearly income, as nearly 
as possible what the husband or father 
would provide, if living. How much 
more important it is to feel that your 
widow, your daughter or your son will 
be paid so much a week, month or quar- 
ter, with absolute certainty as long as 
they live, with no passing of dividends 
or loss of principal, no anxiety about 
investments, no taxes or care, than to 
feel that they are left a considerable 
sum of money which may be of per- 
manent good to them and may be a 
source of anxiety, with final loss, with 
all that that means? These incomes can 
he fixed so that they cannot be attached 
by creditors, that they will not be ever 
in the contro! of a husband, daughter, 
or second husband of a widow, and the 
satisfaction of the husband and father 
in feeling that he has absolutely provid- 
ed an income that will last until the 
very day of death of widow or child is 
doubling the value of insurance; imsur- 
ing its being kept as well as its being 
left. Of course, this form is particularly 
attractive to the shrewdest and most 
conservative men. It is curious that the 
most reckless men or women, most 
needing safeguarding, are the ones al- 
ways attracted by the dangerous thing. 
Our shrewdest men buy 4 per cent. 
bonds; it is the others who are not sat- 
isfied with anything less than 10 per 
cent. There are already, even in the 
infancy of insuring insurance, cases of 
those who have lost all of a large es- 
tate except the income insurance, which 
cannot be lost even if the widow or 
child is willing to lose it. 

Corporation Insurance Increasing. 

Second. More recent than this de- 
velopment but already springing at 
once into favor here, as it is common 
in England, is corporation insurance, of 
such varied uses that it is difficult to 
describe them in a short article. It can 
be most simply described as a means of 
protecting a partnership or corporation. 
No partnership agreement is complete 
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Agents 


We have an opening for two 
salaried men in the states of Penn- 
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had success as personal writers. 
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Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 
FINANCIAL STATEMENT 
Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities............... 47,050,672.15 
Pimeasaiciniaithies 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 
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141 Broadway, New York 
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An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
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PROSPEROUSLY BUSY! 


Our agencies are steadily increasing this year’s lead over the 
figures of our high record in 1909. 

Our agents are prosperously busy. 
surance and our unefualed Continuous Monthly Income policy 
they are reaching and satisfying the public and liberally re- 
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Personal and Family Insurance Combined 


No trouble to get a hearing with this policy. It’s 
something more than life insurance. 
booklet and agency terms. 
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Address 


ALEXANDER McKNIGHT, Vice President 


The Fidelity Mutual Life Insurance Company 
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WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 


Leads furnished to our representatives from Home Office, aiding 
materially in securing business. 


DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 
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unless the fact of the death of one part- 
ner is considered in advance and pro- 
vided against, instead of being allowed 
to adjust itself when one partner is 
dead, perhaps at a critical period in the 
firm’s affairs. It is the contingencies 
which we provide against in advance 
that are minimized or entirely pro- 
tected and it is the unexpected unpro- 
vided for things that arise and make 
business and other troubles. To protect 
against this is, of course, the essence 
of all insurance. 

At the death of a partner one of sev- 
eral things must be done: First—The 
widow of the deceased partner must al- 
low her share to remain with the sur- 
vivor, at all the risk involved in re- 
maining in a business in which the 
widow’s husband—the former partner- 
is no longer there to watch. Practically 
this is the widow’s lending her money 
to the business partner of her late hus- 
band, generally not a wise or conserva- 
tive thing to do, not even permitted to 
the administrator by the laws of the 
State. 

Second. Sometimes it is provided in 
the partnership agreement as to the 
settlement to be made. Many English 
partnerships provide that a settlement 
upon the widow of the deceased part- 
ner either for life or for a fixed number 
of years be made. The objections to 
this method are obvious. This settle- 
ment is at the risk of the success of the 
remaining partner, crippled by the 
death of one member of the firm and 
by this additional burden thrown upon 
its resources. It is further apt to hold 
the firm back from natural expansion; 
a partner very old or feeble in health, 
or with an old or feeble wife, would be 
reluctant to put more of his capital 
into a business when his death would 
result in the ownership of the entire 
firm by the younger or healthier sur- 
vivor, subject only to the payment for 
probably a short number of years to an 
old or feeble wife. 

Third. Some partnerships provide 
that at the death of ecither partner the 





business shall revert, without payment, 
to the survivor. This, again, makes 
much of a gamble of the proposition, 
and is open to objection that the part- 
ner will not be likely to increase his 
investment in a firm where the invest- 
ment is at once lost by his death. 

Fourth. The fourth method of pro- 
viding against death is to arrange that 
the business of the deceased partner 
shall be purchased ‘by the survivor. 
The various ways in which this is done 
are (a) to keep enough cash on hand 
to do it; (b) to expect the survivor to 
borrow the money; (c) to secure a new 
partner to provide the money; (d) to 
cover the contingency by life insurance. 

Advantages and Objections. 

The advantages of and objections to 
all of the foregoing methods are ob- 
vious. Few firms will keep enough cash 
on hand or be wise enough to be ready 
at any time to buy out the share of a 
deceased partner. Borrowing the 
money to do so cannot always be re- 
lied upon, and to expect to secure just 
the right partner to supply the needed 
capital to buy out the deceased is a 
risk, and it may be expected that such 
a new partner, at sucn a crisis, would 
make very good terms for himself. 
Providing in advance by life insurance 
for this contingency has several ad- 
vantages: 

(1) The interest of the deceased 
partner is paid for in cash to his widow, 
and the survivor then owns the busi- 
ness instead of owing the money he 
borrowed to pay for it. 

(2) In addition to securing the abso- 
lute purchase of the business, without 
increasing the indebtedness of the firm, 
the cost of doing this by insurance is 
really less than the interest on the 
money. For example, if $10,000 is re- 
quired to buy out the interest of the 
deceased partner, at most ages insur- 
ance to effect this could be carried at 
4 or even 3 per cent., while at least 5 
per cent. and probably 6 per cent. 
would have to be paid for the loan 





of the money; while the insurance would 
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THIRD ANNUAL STATEMENT 


Continental Life Insurance Company 


WILMINGTON, DELAWARE 


JANUARY 1, 1911 


ASSETS 
Bonds at Market Value December 31, 1910......... 


Loans and other Liens on the Company’s own 


Policies within their Reserve Value............ 17,185 36 
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Commissions Contingently due Agents............. 2,419 90 
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| provide pension 
| concerns too small to justify establish- 
| ing, 


|mercial Cable Company, United Cigar | 


pay it outright, whereas the loan would 
have to be repaid. 

(3) It strengthens instead of weakens 
the credit of the firm. The surviving 
partner then goes to the bank now to 
borrow money but owning the entire 
concern. 

(4) Providing for a contingency to fall 
due at an uncertain date is possible only 
by life insurance, because it is the only 
sinking fund that will mature when 
needed. If it were known, for example, 
that the partner must be bought out in 
10 years, th money necessary to lay up 
during those 10 years can easily be 
calculated; but it is not possible other- 
wise than by life insurance to lay up 
a sum of money to fall due at the un- 
certain time the partner may die. 

Protecting the Business. 

Other uses of Corporation Insurance 
are growing in popularity, until our larg- 
est firms are carrying as high as $4,- 
000,000, sometimes on one life. It serves 
to protect firms against gradually per- 
mitting estates of deceased partners to 
own a large interest in the firm, induc- 
ing dry rot and inefficiency in a business 
because of the fact that ultimately the 
decreasing number of live partners are 
working for a firm whose profits go to 
the estates of no longer efficient, because 
dead, members. | 

It is the practice of many corpora- | 
tions to give stock to the valuable mem- | 
bers of the firm, providing by oni 
ance for its acquirement by the firm, 
in case of death, to be given to a suc- | 
cessor. It protects the credit of the 
business, because almost every concern 
is largely dependent upon some one or 
few men, whose death, particularly at 
a critical juncture in financial affairs 
or the affairs of that particular concern, 
may wreck, and often does wreck, an 
otherwise prosperous business. If taken 
on the endowment form, it permits the 





retirement of a member when old. It 
furnishes a fund which, in case of emer- 
gency, may be used for borrowing 


money, without recourse to local banks 
and with the loan guaranteed. Its many 
uses can hardly be outlined here, but 
it is one of the broadest, largest fields | 
for companies and those making a spe- 
cialty of this business. 
Employes Are Insured. 

It is just coming into use to| 
and relief funds for | 


Third. 


as the largest railroads and cor- 
porations do, a pension or relief depart- | 
ment. Many concerns such as the Com- | 


| Stores Company and many other large | 
| establishments, are carrying insurance | 


} 








upon the lives of employes to provide | 


| relief to their families in case of death 


and pensions if they live to a certain 
age, say 65. For a small concern em- 
ploying but a few hundred or a ant 
few thousand employes, this can be 
very effectively done by issuing some} 
form of life insurance. Some companies 
issue a blanket policy, under which all 
employes entering the service of the 
firm are covered. The examination that 
is required will be of advantage to the 
firm in showing that the new employes 
taken are healthy and will pass the in- 
spection required of an applicant for 
life insurance; of value to the firm who 
will not take upon its payrolls sickly 
members. 

Co-operative profit-sharing methods 
are an absolute necessity under modern 
business conditions. Employes to give 
the most efficient service must be at 
ease as to their own future, provided 
their work is well done. Anxiety about 
old age or death impairs the efficiency 
of any good employe. The German gov- 
ernment, the English government, in 
their demand for old age pensions, our 
greatest railroads and other corpora- 
tions, are recognizing this in providing 
pension relief and sick benefit funds. 
But while every corporation cannot set 
aside, as the U. S. Steel Company has 
done, $12,000,000, it may, at a fixed 





charge, utilize the life insurance com- 
panies for this. 

course, these specialties in insur- 
ance require trained advice and are 
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creating a set of insurance specialists, 





| men broadly enough familiar with es- 


tates, corporate affairs, business organi- 
zations, methods and laws to give ex- 
pert advice on these matters. They re- 
quire special qualifications, but these 
new uses of life insurance are invalu- 
able adjuncts to modern business insti- 
tutions and conditions, and mark the 
most recent developments of life insur- 
ance.—The Pittsburg Press. 
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CONSERVATION. 





We have heard a great deal about 
conservation during the past year or 
so, and boiled down to practical every 
day language, it means to handle judi- 
ciously that which you have, prevent 
leakages or wastes; to give a good ac- 
count of a stewardship or responsibil- 
ity assumed. 

All are agreed, we believe, that this 
is an age of economy. It has been 
said that the enormous dividends paid 
by the Standard Oil during the past 
fifteen years are derived from using 
that which was formerly thrown away, 
or was lost. Corporations have found 
themselves confronted with the need 
of preventing waste, whether in effort, 
time or money. 

Why not the individual? Every 
agent, assistant and superintendent 
should make a self-examination, pick- 
ing out what may be termed weak 
spots and strengthen them. One of 
the best opportunities for beneficial re- 
sults is that of premiums on ordinary 
policies. A quarterly premium means 
the necessity of collecting four times 
during the year; it also affords three 
chances to lapse before the first annual 
premium is paid. What better opening 
for economy of time Is desired than 
that of aiming to secure an annual pre- 
mium with every application, if possi- 
ble, but at least with the delivery of 
the policy. This would mean a great 
saving in time and material reduction 
in lapses. 

It would also give the assured his or 
her policy at a lower cost, an advan- 
tage not to be underestimated. 





WHERE TO AIM. 





What is good advice for one agent, espe- 
cially if he be new in the business, is good 
advice for all new agents, says the Pruden- 
tial Weekly Record. For that matter, many 
who are not new can profit by what follows: 

A new agent in the Canadian division, 
Ontario section, wrote recently to Inspector 
W. H. Wilkie, who has been operating in 
that division, asking for counsel as to what 
he should do in certain contingencies. This 
young agent entered our service last April. 
By the personal encouragement he received 
from Mr. Wilkie, he was moved to ask for 
more advice when the latter went away to 
a distant section. Well satisfied with the 
progress he had made, the young agent was 
laudably ambitious to be still more pro- 
gressive. “I am looking forward to the 
future,’’ he wrote, “and would like your ad- 
vice as to what position I should strive for”’ 

To this Mr. Wilkie replied: “I would 
recommend that you endeavor to qualify for 
the highest office in the company’s service. 
It is, my dear fellow, a great problem with 
all large concerns where to find men qualified 
to continue and advance their interests.’’ 

After pointing out that many persons now 
holding high places in the home office and 
in the field (naming a number) bat started 
at the lowest rung of the ladder in the com- 
pany’s service, the policy being to select men 
of proven practical ability and reward them, 
Mr. Wilkie continues: 

“Your ambition should be to serve the 
company well in whatever position you may 
he engaged. Try to learn each day how bet- 
ter to do so and prove that your judgment 
is good by your accomplishments. Never 
forget that advanced position always brings 
advanced responsibility. There is a great 
demand for men who can do things. We 
must never forget the motto, ‘What is worth 
doing is worth doing well.’ The man who 
succeeds is the one who puts his heart in 
his work and does it in a way that would 
indicate he loves to do it, and not because 
he had to do ft. 

“The best place for you to show them your 
value to them is where yon are now station- 
ed, by the quality and quantity of your 
work. They have many hooks and clerks 
at the home office to record what has been 
done, but no book in which to enter any ac- 
eount of why a man did not do the work. 
No man ts asked to do what is impossible, 
but all are required to give their best efforts 
to accomplish the work. and each man’s sue- 
cess depends upon his interest and his judg- 
ment. Try and improve hoth. A salesman 
is composed of eight parts Judgement and two 
parts talk, and he must nse the eight parts 
well in order to use the two parts with 
effect. 

“The home office or others may be requir- 
el to write you and direct your attention 
te matters you had hoped they had over- 
lonked, and snch letters may seem unpleas- 
ant to you. You must learn to recefve such 
letters in the right spirit. They are the most 
valnatie ones you may receive. If you are 
worth correcting. you are worth keeping. 
What will help you to hecome an insurance 
man of good quality will be the helps that 
ecrrect your errots and remind yon of your 





faults, and such letters all form a great part 
in the development of insurance men. 

“You try and be the leading man in both 
quality and quantity of work in your dis- 
trict. Success brings more success. ‘To 
write more business vue week than another, 
just see more people on the subject that 
week. I shall always be glad to learn of 
your continued success and hope to iearn of 
your advancement in the near future.” 





Reinsured By Metropolitan. 





The Metropolitan has reinsured the 
industrial business of the Guaranty 
Life of Davenport, lowa. The Com- 
pany had only a small weekly debit, 
scattered throughout its home State, 
and which will be handled largely by 
the Des Moines district of the Metro- 
politan, which is in charge of F. C. 
Stribble. 





New Jersey Agency Appointments. 





John Hancock Mutual.—Ferdinand 
Hlavacek, New York, N. Y. Metropoli- 
tan Life.—William J. Lindner, Paterson; 
George R. Scott, Elizabeth; Frederick 
Bb. Wiseman, Hackensack. 





Arthur F. Menzel, agency organizer 
of the Prudential at Crookston, Minn., 
has been placed in charge of the Du- 
luth district, succeeding Superintend- 
ent Whittaker. He commenced with 
the Company on June 6, 1902, and has 
successively been advanced to the 
posts of assistant, organizer and now 
superintendent. 





STATEMENT ISSUED PROMPTLY. 





Minnesota Mutual Life Made Satisfac- 
tery Gains During 1910—Outlook 
Promising. 





The annual statement of the Minne- 
sota Mutual Life for 1910, appeared in 
the daily papers of St. Paul, on the 
2nd inst., it being one of the first 
statements of a life insurance company 
to be made public. 

The Company showed a substantial 
net increase in business in force, in 
surplus (the increase in surplus during 
the past two years amounting to $136,- 
972), as well as a very material 
growth in all particulars. 

Speaking of the Company the Pio- 
neer Press says: 

“The officers and directors are well 
known throughout the Northwest, and 
the management is both conservative 
and aggressive. The Company oper- 
ates only in the most healthful por- 
tions of the United States, and its 
business is carefully selected. 

“The Finance Committee is composed 
of men who stand high in financial 
circles—men who are quick to take 
full advantage of the exceptional op- 
portunities to be found in the North- 
west for safe and profitable invest- 
ment. 

“With its steady growth, economy of 
management, low death rate, and high 
interest earnings, the Minnesota Mu- 
tual Life is giving more than ordinary 
results to policyholders.” 

The rate of interest earned on in- 
vested assets has increased one per 
cent. during the past two years. 

Applications received during the 
month of December were nearly three 
times the amount received in Decem- 
ber, 1909, and the prospects for busi- 
ness the present year are very en- 
couraging to the management. 





Makes Creditable Showing. 





The third annual statement of the 
Continental Life of Wilmington, Del., 
shows assets of $237,307, of which $1165,- 
000 represents market value of bonds; 
nearly $52,000 real estate mortgages 
(first liens); $30,000 home office build- 
ing; $23,000 cash in banks and home 
office; $17,000 loans and liens on poli- 
cies not to exceed the reserve value. 

Reserve on outstanding policies 
amounts ‘to $77,794; capital stock, 
$104,630; net surplus, $51,149; making 
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assets in excess of all liabilities 
$155,779. 

The Company has insurance in force 
of $5,324,028, having made a net gain 
of $1,906,258, or 55 per cent. during the 
year 1910. The increase in assets was 
$67,658, or 40 per cent., and the in- 
crease in surplus $18,012, or 54 per 
cent. Of a total income of $136,000 
during 1910, $66,338 was saved. In the 


statement issued no credit is taken for 
home office equipment, agency balances 
or other non-admitted assets. 

In a letter to The Eastern Under- 


writer, President Burnet seys that the 


Company commenced business three 
years ago without incurring any organi- 
zation or promotion expenses; that a 


slight gain in surplus was earned the 
first year; 8 per cent. of the capital 
the second year, and 18 per cent. the 
third year, all of which earnings have 
been carried to the surplus account. 


This showing indicates that the 


Company is being conducted economi- 
cally and according to sound business 
principles. 
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IMPORTANT, If TRUE. 





A correspondent for an esteemed 
contemporary in discussing a tendency 
toward mutualization says: 

The conservation of the three great 
institutions (New York Life, Mutual 
and Equitable), which to a gr ater or 
less degree set the standard for life 
insurance management the world over 
along the lines of the highest useful- 
ness gradually becoming the dominant 
thought with the men in control. 

It is, of course, impossible to say 
just what the writer had in mind, the 
“thought” remaining unexpressed, but 
it is a fact, nevertheless, that there are 


many life insurance companies which 
have not had to change the methods 
of transacting business one iota be- 


cause of the so-called Armstrong laws, 
at least so far as affecting the policy- 
holder is concerned. In other words, 
the commendable course adopted by 
the three companies referred to was 
common to several institutions before 








the Armstrong investigation was 
thought of. 
THE OTHER SIDE. 

In the “investigation” of fire insur- 
ance conditions which has been going 
on in New York for several weeks, 
there is no question of doubt but that 
stock corporations were handed a few 


first from a 
desire to make capital out of questions 


slaps by the daily press, 
submitted regardless of their direct or 
ct application to the business, and 
second from lack of discrimination as 
between regularly licensed corporations 


indir 


and those doing an underground busi- 
in violation of the law. 
the New York 


inconsistencies of 


ness, 
Times 
pointed out the the 
average statements in the daily papers 


A writer in 


as follows: 


How is it that the New York press 
generally, when commenting upon the 
business of insurance, in the majority 
of instances, jumbles together all 
classes of insurance companies, stock, 
fire, life, mutuals—licenased and unli- 
censed, reputable and disreputable? In 


this morning's issue of The Times we 
read in your editorial columns, headed 


“Insurance Graft,” that it would “be 
hard to imagine meaner graft than 
taking insurance premiums with the 


knowledge that payment of losses can- 
not be enforced.” Here you refer, of 
course, to unlicensed, disreputable com- 


panies, permission to whom to issue 
policies in the State, the State authori- 
ties alone are responsible for, because 
the State has the power to shut them 
out and does not. The statement is 
not even fractionally true of the small- 
est licensed fire company in the State, 
or in the United States. 

In like manner the press writes 
glibly of fire companies making 20, 30, 
and 40 per cent. profit. What is the 
truth? Take an example easy to under- 
stand, namely, that of an average suc- 
cessful fire company, with say $1,000,000 
capital. A fine business in any given 
State for this sized company would be: 

Premiums, $100,000; average loss ra- 
tio, 55 per cent., equals $55,000; ex- 
pense ratio, 33 per cent., $33,000; total, 
$88,000, leaving profit of 12 per cent., 
or $12,000 on the year’s premiums in 
the State, or 1 1-5 per cent. on the com- 
pany’s capital of $1,000,000, which has 
been risked many times over in the 
State for 1 1-5 per cent. profit. 

The pity of the failure of the press to 
distinguish between the different 
classes of fire and other insurance com- 
panies is that it goes on increasing the 
lamentable ignorance of the public as 
to legitimate fire companies, licensed 
under the law, and this ignorance is the 
source of the entire prejudice which 
prevails; causing unending trouble for 
every one in the business. 

A word more. The profit made by 
the successful, or indeed any legitimate 
insurance company, from year to year 
from its investments, that is from cap- 
ital and surplus accouni, is no concern 
of the public. The capital is money put 
up by the stockholder, and the surplus 
is the slow accretion from small per- 
centages of profit on the insurance part 
of the business, as already indicated, 
through a long course of years. 

The question is: What is the show- 
ing of the fire companies as to the 
premiums which they eollect from the 
people? This is the only side of the 
account that concerns tke people. 





QUITE A DIFFERENCE. 





In attempting to justify the growth 
of fire insurance institutions a writer 
says: 

A life insurance company grows 
from $80,000,000 to over $300,000,000 in 
fifteen years. The most successful 
American fire company in the United 
States has never been able to reach 
total assets of $25,000,000 in over one 
hundred years. 

That is an effort to compare without 


a basis of comparison. There are 
three life insurance companies which 
reported assets in excess of $300,000,- 
000 in their latest public statements 
filed (December 31, 1909), as follows: 
New York Life, $599,708,286; Mutual 
Life, $560,122,368; Equitable Life, 
$479,900,419. In each instance the vast 
fund represents funds accumulated for 
and belonging to policyholders. 

For example, take the case of the 
New York Life. Of its nearly $600,000,- 
000 assets, $500,000,000 represented ac- 
cumulated reserves; $9,000,000 miscel- 
laneovs liabilities, and $80,000,000 divi- 
dends apportioned to _ policyholders, 
leaving unassigned funds of but $9,- 
310,286, or 1.55 per cent. of its assets. 

The Mutual Life had assets of $560,- 
122,368; reserves belonging to policy- 
holders, $445,388,997; dividends appor- 
tioned to policyholders, $86,388,839; 
unassigned funds, $17,519,350, or 3.93 
per cent. 

The Equitable Life had assets of 
$479,900,419; reserves, $391,265,581; 
miscellaneous liabilities, $9,000,000; di- 
vidends apportioned to policyholders, 
$70,809,382, leaving a balance in the 
shape of unassigned funds of $8,428,744, 


or 1.75 per cent. 
The care exercised by these institu- 


tions in the selection of investments 
is such that they have little to fear 
from market fluctuations, but no fair- 
minded business man would spend 
much time in arguing that the margin 
is too great. 





“A MISUNDERSTOOD BUSINESS.” 





Dealing with the operations of the fire 
insurance business as disclosed by the 
testimony before the Legislative Investi- 
gation Committee, the Rochester “Bve- 
ning Times,” in a recent editorial says: 


A committee of the New York State 
Legislature is making a most exhaust- 
ive investigation of the fire insurance 
business. No feature of the conduct 
ot the business is being overlooked. 
That the investigators appreciate the 
importance of their task was made evi- 
dent when they selected as their chair- 
man Arthur W. Whitney, Professor of 
Insurance in the University of Cali- 
fornia, who is familiar with the intri- 
cacies of fire insurance, and who made 
a ithorough study of the great San 
Francisco ‘holocaust. 

(When the committee concludes its 
labors it will have in its possession 
the most complete fire insurance data 
that has ever been assembled in this 
country. Before the investigators have 
appeared men representing every phase 
of the business, managers, agents, 
brokers, officers of rating associations 
and State insurance officials, and some 
insurees who ‘have complained of ex- 
cessive rates. At all times the com- 
mitteemen have evinced a keen desire 
to secure all information available 
that will enable them to establish an 
intelligent verdict and to recommend 
to the Legislature any desirable 
methods of fire insurance regulation. 
On the other hand the representatives 
of the imsurance interests have done 
everything in their power to make the 
work of the investigators frictionless. 
Under these circumstances the labors 
of the committee must necessarily be 
fruitful of results. 


The insurance experts are united in 
the opinion that no legislation should 
be recommended that would prevent 
the companies from continuing the 
present method of computing rates by 
schedule. They firmly maintain that 
the existing system is productive of 
the best results for the assured. In 
no States in which exist anti-compact 
laws or State rate-making are the as- 
sured benefited, declare the underwrit- 
ers. In fact the rates are much high- 
er in such States. In five Western and 
Southern States where the companies 
are prohibited by law from combining 
in making rates, the average of rates 
varies from $1.78 to $1.31 in compari- 
son to 79 cents in New York State. 


Furthermore, said one insurance ex- 
pert, the law of competition prevents 
the levying of exorbitant rates, for the 
accompanying profit attracts additional 
companies into the field, the resulting 
competition lowering rates to a normal 
profit or sometimes to a loss. In fact 
there can be no real trust in the fire 
insurance business as a new company 
can be organized by the simple process 
of subscription to a moderate capital 
which is invested in stocks and bonds. 
It is wholly different from enterprises 
which deal in production and distri- 
bution of things material, which things 
are susceptible of being “cornered” or 
manipulated. 


The fire insurance officials who have 
appeared before the Albany investi- 
gators ridicule the cry of enormous 
profits in the business. One promi- 
nent underwriter recently said: ‘When 
we take into consideration the great 
conflagrations, the many companies 
that have been forced ito retire because 
of unprofitable experience, it is ex- 
tremely doubtful if in the history of 
the business in this country a single 


dollar of underwriting profit can tbe 


_shown.” 


For 10 years prior to 1908 no profit 
in fire insurance was recorded. For 
1908 the companies received $231,387,- 
225 in premiums, which, after deduct- 
ing losses, increase in liability and 
expenses, show a net profit of $4,058,- 
858, or about 1% per cent. It is 
maintained that the profits of fire in- 
surance, if such a term is correct, are 
infinitesimal as compared with many 
other branches of commerce. By way 
of illustration, the fact is cited that 
the Swift, Armour, Morris & Cudahy 
Packing Companies, comprising a trust 
in which category many people would 
place the fire insurance companies, 
cleaned up 25 millions of dollars in a 
year. Manager Frank Lock, of New 
York, one of the most prominent in- 
surance men in the country, declared 
before the Albany investigators that no 
fortunes were ever made in fire insur- 
ance. 


As showing that fire insurance is not 
the most lucrative business in the 
world, it may be well to cite the fact 
that 142 companies have gone out of 
business since 1871. Of the 105 fire in- 
surance companies doing business in 
the United States in 1871, 84 have since 
gone out of business, and of the 81 
companies organized since 1871, only 
23 remain in the field. Of the total 
number of companies doing business in 
1871 or organized since then, 186, only 
44 are in operation to-day. 

In illustration of the vital connec- 
tion of fire insurance to the credit of 
the country, the foundation of com- 
merce, the case of the liquidation of 
the $200,000,000 of loss in San Fran- 
cisco by the fire insurance companies, 
is cited. This liquidation, without in- 
jury to the stock market, at the same 
time enabling the afflicted merchants 
to pay their creditors throughout the 
entire country, was a great tribute to 
the sound methods of underwriting. If 
the companies had not promptly met 
this apparent Waterloo a panic would 
have resulted. 

The insurance men draw as a logical 
conclusion from this close relation of 
fire insurance to the credit of the coun- 
try that legislation, if any, should be 
made with as little disturbance as pos- 
sible to the business of the companies. 
Good building laws will reduce losses 
and rates rather than hostile legisla- 
tion against the fire insurance busi- 
ness. Not a single law has been 
passed in recent years in any State 
of the union having for its purpose the 
reduction of the enormous fire waste, 
which totalled in one norma! year 
$218,000,000. On the other hand over 
a thousand bills have been introduced 
in various legislatures placing all sorts 
of restrictions upon the companies and 
thereby adding to the cost of insurance. 
According to the underwriters, the fact 
is overlooked by the statesmen that 
losses and expenses constitute the cost 
of the commecdity and that anything 
contributing or adding to its cost must 
be paid for by the insuring public. 

Finally, urge the insurance men, the 
placing of too many restrictions upon 
the companies might result in disas- 
ter. Already there are too few fire in- 
surance companies doing business in 
this country for the large cities and ob- 
viously that which tends to discourage 
new concerns from entering the fire 
field is dangerous. In a recent state- 
ment the Chamber of Commerce of 
New York City lamented the lack of 
fire insurance companies in the Metro- 
polis. The underwriters attribute this 
scarcity to the non-lucrative character 
of the fire insurance business and natur- 
ally shrewd investors prefer to locate 
their money in more profitable sources. 





Examiner for Maryland Insurance Dept. 





In place of R. F. Crouse, Insurance 
Commissioner Harrington, has named 
H. A. Joyce, examiner for the Maryland 
Insurance Department. 
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OPENING MOVE. 





Chicago Brokers Take First Step in 
Matter of Qualifications for Com- 
pany Representation. 





Chicago brokers will apparently force 
the first step in the matter of qualifi- 
cations for company representation, 
and while their move applies only to 
that class, it outlines the beginning of 
the campaign for restriction of repre- 
sentation, which is now one of the im- 
portant questions confronting the com- 
panies. 

-A petition signed by more than a 
hundred brokers in Chicago agency 
offices has been presented to the Chi- 
cago Board and will come up for con- 
sideration by that body on Thursday of 
this week. It asks the agents in whose 
offices the brokers are represented to 
take some action upon the qualification 
question which was presented by the 
Brokers’ Association for consideration 
in February of last year and which has 
for one reason and another not been 
acted on. 

In view of the report of the Illinois 
Insurance Commission last week and its 
criticism of the brokers in the business 
who do not render any service, the 
brokers who do are determined to 
make a line of separation if it is pos- 
sible in any way. It is their expressed 
intention to carry the matter to the 
legislature along the lines indicated in 
their standard of qualifications and ob- 
tain if possible a statutory require- 
ment for the licensing of brokers who 
have such qualifications. 

The requirements which the Brokers 
Association has asked the Board to es- 
tablish as necessary for the writing of 
business in Chicago are briefly that 
every applicant for membership in the 
broker class of the Board shall be re- 
quired to pass an examination upon the 
insurance contract itself, upon the mak- 
ing of rates, the subjects of classifica- 
tions and hazards and a working knowl- 
edge of the Board Rules. 

The second requirement is that every 
applicant shall show tangible evidence 
of the business he controls on the prop- 
erty of others, in which he is not per- 
sonally interested, either as owner, 
agent or trustee. He must have twenty- 
five signatures to his petition for mem- 
bership from propertyholders, sustain- 
ing the above relation, or disrelation to 
him, each one of which guarantees to 
him the placing of at least $2,000 in 
premiums the first year. 

Such an application is to be placed 
on file thirty days before election to 
membership. 

According to the brokerage interests, 
there has been a disposition on the part 
of some agency members of the Board 
to escape this issue, resulting in the 
delay in its consideration. The brokers 
represented in the association are pre- 
pared to show that they render service 
commensurate with their emoluments 


and they are determined to draw the 
line in some way, between themselves 
and the non-productive brokers of the 
parasitic class, which have received 
criticism at the hands of the Illinois 
Insurance Commission. 





AT BALTIMORE. 





Company Managers Visit the Monu- 
mental City and Confer With 
Loca! Agents. 





The threatened trouble at Baltimore 
has been overcome by the election to 
board membership of Taylor and Com- 
pany. The Niagara, which recently ad- 
vertised a rate-cutting program, is re- 
ported to have gotten close to $300 in 
premiums by the departure, 

While pleased at the outcome of what 
threatened to develop into a nasty situ- 
ation, company managers are far from 
satisfied at the hasty and ill-advised ac- 
tion of their Baltimore representatives 
in the Taylor upheaval, and yesterday 
a delegation of executives left New 
York for the Monumental City to talk 
over matters with their local agents. 





Water Shortage at Watervliet. 





The city of Watervliet, N. Y., is still 
greatly embarrased through shortage of 
water. A local agent is quoted as say- 
ing that the insurance companies were 
satisfied with the precautions to safe- 
guard against fire, and would do noth- 
ing to embarrass the public officials. 

“Assurance has been given,” said the 
agent, “that the city has now assumed 
the responsibility, and the auxiliary as- 
sistance received from the Arsenal and 
the Green Island pumps is sufficient to 
maintain a pressure which will meet 
the ordinary demands until the crisis 
is past. Personally I do not think that 
the city is in any danger now, and the 
promptness with which the Mayor and 
Water Board met the situation is to be 
commended. The present lack of water 
supply should abate in a week or two 
and things again become normal.” 





Northwestern Dep’t of Peoples Nat'l. 





The Northwestern department of the 
People’s National was opened last 
week at Minneapolis, with W. A. Laid- 
law, recently secretary of the North- 
western Fire & Marine, as manager. 
Mr. Laidlaw has with him as associate 
managers, John Knudsen and C. O. 
Baldwin, also recently with the North- 
western in the tornado and hail de- 
partments. 

This department of the People’s Na- 
tional will comprise the States of 
Minnesota, Wisconsin, Iowa, Nebraska, 
Kansas and the Dakotas, all agents in 
these States reporting direct to Minne- 
apolis. President Louis S. Amonson 
visited Minneapolis the latter part of 
the week to complete several details 
of the installation. 


POWER PLANTS. 

Lines On This Class of Business Being 
Critically Scanned by Managing 

Underwriters. 





Lines on power plants are receiving 
attention from companies this week in 
consequence of the destruction of the 
city power plant at Minneapolis on 
Friday of last week. It was apparently 
caused by a gas explosion, but as the 
explosion may have resulted from fire, 
the companies will probably be called 
on to pay the insurance of $600,000 
carried on the plant. The loss was 
total, as the building was entirely de- 
stroyed. It was valued at $720,000. 
Some companies carried large lines as 
the plant was of the best character 
and supposed to be fireproof. The Na- 
tional Union was on for $25,000, the 
Royal for $23,500, and numerous other 
companies, the average being about 
$15,000 a company. 

The cause of the explosion is a mys- 
tery, as the plant was only for electric 
light and power, and the source of any 
Zas cannot be explained at present. 
The city was left in darkness. This 
class has heretofore had a particularly 
good record. 

In this connection, companies writ- 
ing power plants in the West received 
recently from several such sources a 
circular letter calling attention to the 
resolutions passed at the convention of 
the National Electric Light Associa- 
tion, where figures were presented by 
the association’s insurance expert to 
show that the premiums on plants of 
this sort were twice as high as the loss 
ratio warrants. The resolution recom- 
mended a “positive demand” for a de- 
crease in rate. 

The letter to the companies states 
that while the light and power com- 
panies do not feel in a position to make 
a positive demand for a material re- 
duction, they are carrying large lines 
and have been considering the advis- 
ability of placing their insurance in 
the mutuals. 

The big loss at Minneapolis will af- 
ford considerable rebuttal to this argu- 
ment of the power companies, as it 
plainly shows the possibilities of heavy 
loss on the big lines which the com- 
panies have heretofore accepted at 
rates predicated on the impossibility 
of such an occurrence as happened in 
that city. 





CAPITAL TO BE INCREASED. 





German-American of Baltimore 
Have $300,000—Company in 
Good Shape. 


to 





Directors of the German-American 
Fire of Baltimore have decided to in- 
crease its capital to the extent of $300,- 
000. A meeting of the stockholders has 
been called for January 24 to legalize 
this action. The present capital is 
$200,000. 

The Company has been in operation 
since 1880, and has always paid divi- 


11 


dends of from 6 to 8 per cent. It is 
one of the two Baltimore companies 
which paid its losses in full after the 
great fire of 1904. 

The corporation has a surplus of 
nearly $300,000 and a reserve of about 
210,000. Total assets are something 
over $725,000. The new stock will be 
allotted to the present stockholders of 
the company pro rata at $40 a share. 
This increase will make the assets of 
the company over $1,200,000. 

Martin Meyerdirck is president of the 
company. The other officers are John 
C. Distler, Jr., vice-president; T. H. 
Manson, secretary, and R. W. MacDon- 
ald assistant secretary. 





UNDER DELAWARE CHARTER. 
Maryland Distillers Incorporate Com- 
pany—Capital and Surplus 
$100,000 Each. 


Incorporation 


under the laws of 
Delaware has been had of a fire insur- 
ance company backed by the distillery 
interests of Maryland. It will have a 
capital of $100,000 with a like amount 
of surplus. William Lanahan will be 
president of the corporation and John 


G. Binford, secretary, 


OF BENEFIT TO ASSURED. 





(Continued from 
insurance, and in only 
more, and it lies largely 
authorities to out moral] 
hazard which as much as anything else 
upsets all schemes for scientific rating. 

“There has 


page 1.) 
too many 
with the State 


cases 


stamp this 


been for some time a de- 


mand that companies should keep a 
combined record of their experience on 
each class. That this would result in 
advantage there can be no doubt. but 
it could not possibly obtain tl result 
cesired, unless it could be shown what 
percentage of insurance to value had 
been carried in all case Lmount 
of loss paid invariably depends upon 
and varies according to the amount of 
insurance carried. In the cases of a 
building insured for its full value, a 
company might pay a loss equal to 20 
per cent. of the face of policy, 
whereas in the case of an identical fire 
or loss on the same building, if only 


20) per cent. insurance to value was car- 
ried, the insurance company would pay 
the full amount of its policy. Of how 
much value, for statistical purposé 

would be the premium and loss results 


secured from experiences of this kind, 


which are the rule rather than the 
exception, where the use of the co-in- 
surance clause is not permitted or re- 


underwriter 


per of 


quired? Every intelligent. 
knows that for every 


one cent 


insurance carried a different loss pay- 
ment may result, and it is certain that, 
if all States adopted ant nsurance 
legislation and valued policy laws cou- 
pled with indifference in the treatment 
of the incendiary hazard, fire insurar 

would be forced to the level of a game 


of poker.” 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


U.S. Cash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 


Supls, - - - = 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Pald by Baltimore Fire, 1904 


Liverpool 


amo TF ondon 
ano Globe 
Tnsurance Zo. 














CIMICED 


Over $119,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, 


G. W. HOYT, 


. B. KREMER Jr. and T. A. WEED, 


NEw YORK OFFICE 





MANAGER 


DEPUTY MANAGER 


AGENCY SUPERINTENDENTS 


45 William St. 
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LINCOLN COMPANY’S CONDITION. 


State Auditor Says Concern Has Suffi- 
cient Funds to Reinsure—New 
Yorkers Interested. 


The ultimate disposition of the 
Farmers & Merchants Insurance Com- 
pany of Lincoln, Neb. continues to be 
in doubt as the Nebraska Insurance De- 
partment has not yet completed its in- 
vestigation into the company’s affairs, 
but enough is known to make it a mat- 
ter of certainty that the company must 
either reinsure or secure new capital, 


according to a statement of State 
Auditor Barton. 

“The prospects are,” said Auditor 
Barton, “that the company will have 


sufficient assets to reinsure its business. 
Its reserve includes building and lots 
in Lincoln worth $100,000, a building 
in Omaha worth $25,000, and mortgages 
and bonds exceeding $100,000. Decem- 
ber 31, 1909, the insurance company 
had risks in force amounting to $58,- 
159,963.” At that time its admitted 
assets were $612,928. It reported a 
cash capital of $200,000 and $123,873 
surplus, net premiums, $416,208; losses 
raid, less reinsurance, $223,107; expenses 
and taxes, $199,185. The law of Ne- 
braska provides that when the capital 
stock becomes impaired 20 per cent. the 
State Auditor must either put the com- 
pany in the hands of a receiver or the 
company must assess its stockholders 
to make good the impairment. 

It is understood that some New York 
parties have been in conference with 
the stockholders and the insurance 
department, with a view to taking over 
the business of the company. 





COULD BE REDUCED. 





Minnesota’s Annual Fire Loss Still 
Greatly in Excess of What 


It Should Be. 





Fire insurance rates in Minnesota 
have been on the average of 2.1 per 
cent. lower during the last five years 
than during the previous five years, ac- 
cording to the figures compiled by Ed- 
ward Peterson, state fire marshal, for 
his annual report. This reduction of 
rates means an aggregate saving to the 
state of $681,000, which he attributes to 
the improvement of the risks and a 
higher standard of physical and moral 
hazard. 

Mr. Peterson attributes the improve- 
ment of risks to various causes such as 
improved fire departments, better build- 
ings and the like, but he thinks that 
his department, which was established 
five years ago, has helped in lowering 
rates. The general agitation against 
carelessness with fire, in which his de- 
partment has taken part, and the fear 
incendiaries have that they will be in- 
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vestigated and punished, the believes 
has much to do with the lowering of 
insurance rates. 

Nevertheless he believes that much 
more could be done to decrease the an- 
nual fire waste, which averages $6,000,- 
000 in Minnesota. His department has 
spent only $6,342 during the past year, 
or a little over one-tenth of one per 
cent. as much as is wasted by fires. 
The Ohio bureau has thirty men and 
spends over $60,000 annually and“ the 
Wisconsin fire marshal has nine assis- 
tants and spends over $26,000 annually. 
Mr. Peterson believes that a larger sum 
should be made available for his de- 
partment. The annual per capita fire 
waste in the United States is estimated 
at $2.51 and in Europe at only 33 cents. 
Much of the fire waste, he believes, is 
due to carelessness and much of this 
could be prevented by stricter laws and 
by education in taking care. 

Mr. Peterson’s report shows that dur- 
ing the year there were 1,790 fires in 
the State, counting only those in towns 


having fire departments. Of these 159 
were in Duluth, 506 in Minneapolis and 
366 in St. Paul. The classification 
shows 103 due to an adjoining fire, 25 
from ashes against wood, 107 from de- 


fective flues, 23 from electric wires, 24 
from fireworks, 46 from gasoline explo- 
sions, 32 from gasoline stove explo- 
sions, 28 incendiary, 42 from kerosene 
lamps exploding or being upset, 19 from 
kerosene stoves exploding, 19 from 
lightning, 106 from carelessness with 
matches, 67 from children playing with 
matches, 30 from smokers’ carelessness, 
105 from sparks from chimney, 40 from 
locomotive sparks, 67 from spontaneous 
combustion, 43 suspicious, 456 from un- 
known causes, 17 from woodwork near 
a furnace, 81 from woodwork near a 
stove, 25 from woodwork near a stove- 


pipe and 20 from woodwork near other 
hot places. Smaller numbers’ were 


caused by various causes. 

The department made sixty-three in- 
vestigations of suspected incendiarism 
and caused eleven arrests. Three re- 
sulted in acquittals, four in convictions 
and four are still pending. 





Talking Protection for Granville, N. Y. 

Thoroughly aroused by the $100,000 
fire that swept Granville, N. Y., on the 
2d inst., residents of the town are de- 
ianding proper fire fighting facilities. 
A steamer, chemical engine and 15-inch 
water mains are among the supplies 
recommended. 








Capital of $1,000,000. 

At the annual meeting of stock- 
holders of the Security, of New Haven, 
a proposition to increase the capital of 
the Company from $700,000 to $1,000,- 
000 will be presented. 


GETS UNDERWAY. 





New Jersey Fire Completes Organiza- 
tion—W. G. Whilden 
President. 





Having secured a paid in capital of 
$200,000, and an equal amount of sur- 
plus, the New Jersey Fire, of Newark, 
is now ready for business. At the or- 
ganization meeting held last week, W. 
G. Whilden, of this city, was elected 
president of the Company; Rudolph F. 
Rabe and Charles L. Auger, vice-presi 
dents; Clarence Hodson, secretary, and 
E. C. Bapaille, treasurer pro tem. 





MAY BUY NEBRASKA CO. 





Robert R. Tuttle, of Syracuse, Figuring 
on Purchase of Farmers and 
Merchants. 





Negotiations looking to the sale of 
the Farmers and Merchants, of Lincoln, 
Neb., are on with Robert R. Tuttle, of 
Syracuse, N. Y., who is promoting the 
Protective Fire. 

The Lincoln company is being crit- 
ically examined by its home State de- 
partment, and until the work be com- 
pleted it will be impossible to state 
what its financial status is. 








Continental Declares Its Dividend. 





The Continental Insurance Company 
has declared a semi-annual dividend of | 
twenty-five per cent. The distribution 
by the Fidelity-Phenix for the same 
period is five per cent. 





Hartford’s Fire Loss $235,000. 





It is figured that the fire losses in 
Hartford, Conn., last year, amounted to 
$235,000. The largest individual loss 
was occasioned by the burning of the 
Charter Oak avenue school, when $40,- 
000 in value was destroyed. 








FIRE AND LIFE INSURANCE STOCKS. 


(Quotations furnishe a by E. 8. BAIL EY, Broker, 66 Broadway, New York City) 























: | Nl DIVIDENDS | Bid |askea 
COMPANIES | CAPITAL | Approx. When price | price 
Anni. Div. | Payable per ct. 
City of New York . wet ee cess neeees $500,000 10 Q 200 205 
Qommon wealth... 500,000 10 Jad 326 éaxe 
Continental . 2,000,000 50 JI &J 1025 1050 
Empire City 200,000 Jad 125 - 
Fidelity- Phenix . 2,500,000 10 Vv 300 | 310 
German Alliance.. 1 ape B08 15 Jad 240 260 
German-American 1,500,000 30 Ja&J |} 510 | 525 
Germania ($50) Fir 1,000,000 20 JS&J | 280 295 
Glens Falls ($10)...... eecsseccccccesoccss| SOOO 30 JI&J | 1525 us 
Globe & Rutgers. .-..--- 0... cece eee ceeneeees 400,000 40 2 475 500 
Hanover ($5' 1,000,000 15 J&J 200 210 
Home Fire .....----.+.eeeeeseeeeceeeeeeeeeess| 3,000,000 30 Jad 650 670 
MOOR Gino 0c.0c cc cccccccnccecvccstpucsenes 200,004 10 | she 165 175 
pingare (So). weeseeertecerereeeceeeeeeeesss 1,000,000 20 Jad 290 305 
North River ($25). 50,000 10 A&O 150 165 
Pacific ($25) tetsereeseeseeeeeeereeess 200,000 14 JadJ 185 ae 
Peter Cooper ($20) 2-.-0000.0002) eeeeccesecs 150,000 6 } Jad 90 105 
Stuyvesant.....- 400.000} 10 | J &5 155 | 160 
United States ($25 250,000 v 60 70 
Westchester ($10). 300,000 40 F & A 455 sees 
Williamsburg City ($! 250,000 | 20 Jad 370 395 
LIFE 
SD as ahvugtaskiod afc ncennbcestieobers 2,000,000 15 | Q 650 | 660 
Connecticut Geneon Sins 300,000 8 | Jad a 
Equitable .. 100,000 7 | A 300 iia 
Germania, ae 200,000 12 | J&J 210 225 
eat eres 9 ae 500,000 10 J&J 150 des 
Home Life.. PE RP EY 125,000 12 M&N 275 
ME. cco anessncnceianviies 100,000 26 O&F 400 425 
IID nc cccnnscbaceecenpenenxs 2,000,000 7 M&EN 155 175 
Pruc ential ($00), as hs cada inate nataadeinialen 2,000,000 10 450 500 
Travellers Hartford ...........-2:++++s00+: ; 2,000,000 20 900 aneis 
United States Life,....... IORI RS RR. | 3&3 90 | 108 
V-No Information Q-Quarterly A-Annually 








NEW YORK 
LONDON 


McLEAN STINSON & 6O., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 


TORONTO 
OHICAG® 








H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
_ Atlantic City a Vicinity 


Have desirable opening for 
another strong company. 














Louis Schlesinger 
Union Bidg., Newark, N. J. 


FIRE INSURANCE 
—REPRESENTING— 


Giens Falis Albany 
Buffalo German Dixie Fire 
Security Ins. Co. of No. Am. 


(of New Haven) 


—— 


NEWARK ann ESSEX CO. 
3. 








Established 1864 


KB. Ss. 


66 BROADWAY : 


Teleph 2817 Rect 





BAILEY 


——CDEALER iIN—— 


Fire Insurance Stocks ‘‘A Specialty” 


NEW YORK 








Calumet Insurance Company 
CHICAGO 








New York New Jersey 


Pennsylvania 


New England 





EDWARD 


GENERAL AGENCY OF 


E. HALL 


45 Cedar St., New York 





CHARLES S. CONHLIN, Sup’t of Agencies 








Excellent reinsurance facilities. 
All losses adjusted and paid by us. 


Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 


Fire Insurance Companies. 


No overhead writing. 
Five special agents. 
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FIRE LOSS AT ORANGE. 





That for Past Year Amounted to $30,- 
459—Law Governing Combust- 
ibles Wanted. 





For the year 1910 the aggregate fire 
loss of Orange, N. J., according to Fire 
Chief Matthews, was $30,459, or $5,688 
in excess of that suffered during 1909. 

More than half of this additional loss 
was brought about through the total de- 
struction of a $3,000 automobile housed 
in a temporary frame garage. The fire 
was on the night of January 22, when 
the garage belonging to Norman P. 
Ward caught fire. At that fire the fire- 
men were handicapped first by the delay 
in sending the alarm, and after they 
got to the fire by finding that a gate 
on the city water main had been closed 
by city employes, who forgot to open it. 

The heaviest losses for the year were 
due to the burning of stables and 
similar buildings. No house was badly 
damaged. 

The heaviest loss was $6,094 to the 
Spottiswoode-Cusack Company build- 
ings in Essex avenue, on July 25. The 
next heaviest was on May 27, when 
Colt’s Express Company’s stable was 
damaged to the extent of $4,208. On 
May 9 Samuel Rosenbaum’s shoe store 
was gutted at a loss of $3,550. 

The greatest number of fires occurred 
in June, when chere were eighteen. The 
loss, however, was only $514. May was 
the high loss month, with $7,788.40. 
August, with seven fires, showed the 
low loss of $20. In December, also, 
there were only seven fires. 

By months the figures were as fol- 
lows: January, fires, 13; false alarms, 
3: loss, $5,770. February, fires 6,. false 
alarms, 2; loss, $725. March, fires, 11; 
loss, $688. April, fires, 15; loss, $3,582. 
May, fires, 18: false alarms, 3, loss, $7,- 


788.48. June, fires, 19: false alarms, 1: 
loss, $514. August, fires, 7: loss, $20. 
September, fires, 11: loss, $157.74. 








LECITIMATE SURPLUS LINES 





of legal process. 


Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 
FRANK & DvuBOIS, U. S. Correspondents, 47 William St., 
Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy-holders. 


New York 














Gctober, fires, 8; false alarms, 2; loss, 
$1,398.50. November,- fires, 15; loss, 
$435. December, fires, 7; loss, $1,675. 


Total number of fires, 143; false alarms, 
11; losses, $30,459.35. 


Would Contro! Handling of Com- 
bustibles. 


While satisfied with the fire anj 
water services of the city, its author- 
ities realize that a serious menace ex- 
ists in the careless handling of explo- 
sives, and the enactment of an ordi- 
nance governing the matter is urged. 

It is further recommended that the 
fire limits be extended to embrace the 
three blocks bounded by Main, Day, 
Park and William streets, a section of 
which is built up with old shacks and 
sheds, offering fine material for a con- 
flagration. 





Continental’s New Secretary. 





Frank R. Millard, for forty years 
connected with the Continental Insur- 
ance Company in various departments, 
has been elected by the directors to the 
secretaryship of the company. Mr. Mil- 
lard has been for many years in the 
loss department of the Continental, first 
as clerk, then adjuster, manager of the 
loss department at Chicago, and for 
a long time in general charge of losses 
at the home office. 











LEVI P. MORTON, 
CORNELIUS N. BLISS, 
ELBRIDGE G. SNOW, 
GEORGE H. HARTFORD, 
HENRY F. NOYES, 
LUCIEN C. WARNER, 


EMANUEL H. A. CORREA, Vice-President 
FREDERIC C. BUSWELL, Vice-President 
CLARENCE A. LUDLUM, Ass’t Secretary 


New York, January 10, 1911 


THE 


HOME INSURANCE COMPANY 


No. 56 CEDAR STREET 
NEW YORH, N. Y. 
ONE HUNDRED-AND-FIFTEENTH SEMI-ANNUAL STATEMENT 
JANUARY, 1911 
SUMMARY OF ASSETS: 





Par Valine Market Value 
Cash in Banks and Trust Companies..... scsduinysinawes conn wat Sweenesenie $2,823,450 84 
tS ESE 1,150,000 00 
United States Bonds.. ° . 432,750 00 
State and City Bonds. . 5,727,166 00 
hs ick: cuakcuk sac0suee J 6,498,410 00 
Miscellaneous Bonds 0, 00 654,500 OO 
no aii ac ntl exnenegauiic ons suinisetionene 0, 00 8,574,875 OU 
Sieedtenauas Stocks : 00 1,745,200 00 
SE GE SE COR: MOODOD. 6 cocnccccuncedgresanesseszaces 160,000 00 82,000 00 
Bonds and Mortgages, being 1st lien on Real Estate................ +. 48,300 00 
Premiums uncollected, in course of transmission and 
iy NE OE UID canitacscoretbarccenesames baccdecensiddesncetereebes 2,042,261 79 
$30,178,913 63 
LIABILITIES 

iit pidusnrcitcankecsaekehebeds daudurSebeniansassetiasudess $3,000,000 OOT 

I os 1 laid as hi octndaela pen gues ats Weiawidia ieee 11,645,873 90 

ROSOTVO 108 TOGREB. 2.24 00000000secc00 00000. Beads veuihhewadoweienveseseseees 1,163,315 74 

Reserve for Re-Insurance, and other claimS................ce0eeeeeee ee 235,111 71 

IEEE SED scutinh nadudinch$o-oetscastaaensagavekehnnesésabte <ockeetsns 200, 
Reserve for Miscellaneeus Sgeoume lL rrr 100, 
Reserve as a Conflagration Surplus................c.sssceeceeccesccceece 


Surplus over contingencies and Pl Tiabilities including capital. . 


Surplus as regards policy-holders - 
DIRECTORS: 


WILLIAM IVES WASHBURN. 
ELBRIDGE G. SNOW, President 








1,500,000 OOt 
_12'329,613 18! 


~~ $30, 178,913 63 


$16,829,613.18' 





JOHN CLAFLIN, 

JOHN H. FLAGLER, 
YMANUEL H. A. CORRPA, 
WILLIAM D. BALDWIN, 
LEWIS L. CLARKE, 
CLARENCE H. KELSEY, 


AREUNAH M. BURTIS, Secretary 
CHARLES L. TYNER, Secretary 
HENRY J, FERRIS, Ass’t Secretary 














FIRE LOSS $950,000. 





Milwaukee Fire Department Responds 
to 2,000 Alarms During 1910— 
Principal Losses. 





Fire destroyed $950,000 worth of prop- 
erty in Milwaukee during the year 1910, 
according to the annual report of the 
fire department. 

During the year the fire department 
responded to 2,000 alarms, worked 3,500 


hours, traveled 10,800 miles, laid 586 
feet of hose and raised 27,000 feet of 
ladders. 


The fires, during this period, were: 

Jan. 3, American Bridge company, 
1730 St. Paul avenue; Jan. 8, Downey 
& Kruse company, 112 Second street; 
Feb. 1, Plankinton Packing company, 
Muskego avenue and Canal street; Feb. 
22, Brill Bros.’ department store, 214 
West Water street; April 15, Wallace- 
Smith company, 78 ‘West Water street; 
June 10, Seventeenth district school, 
Dover street and Kinnickinnic avenue; 
June 27, the William R. Franzen ware- 
house, 226 Florida street; Aug. 18, 
Plankinton Packing company, Muskego 
avenue and Canal street; Aug. 25, the 
Oppenheim-Bonnem company, knitting 
works, 642 Third street; Sept. 28, the 
A. Trostel & Sons tannery, 875 North 
Water street; Oct. 29, the Phoenix In- 
ternational Light company, 317 Chest- 
nut street. 

INO new engine houses were erected 


| during the year nor any new apparatus 
| purchased. 
}engines and hose wagons were built at 


Two combination chemical 


the department shop which also did a 
considerable amount of work in repair- 
ing apparatus. 

The department was increased seven 
men for the punpose of giving the chief 
and assistant chiefs each a driver. 
Thirty-eight men were appointed; thir- 
teen resigned; one discharged; four 
were pensioned; eighteen promoted to 
lieutenants; ten to captains and six to 
engineers, 





NOT TO TAKE UP BANKING. 





Underwriters Have no Thought of 
Adding to Their Present 
Difficulties. 





During the past two weeks reference 


| has been made in the daily and in the 


financial press, to the formation of a 
new bank at Chicago by insurance men, 
the institution to become the depository 
of all the branch offices and agencies at 
the Garden City. 

So far as the fire insurance men are 
concerned ‘the story is utterly without 
foundation in fact, the underwriters feel- 
ing that they have troubles enough just 
now within their own circles without 
inviting others from a foreign source. 





Home Fire, of Indianapolis, Ind. 





Definite organization was effected 
at a meeting held in Indianapolis the 
past week. While the ultimate pur- 
pose is to have $1,000,000 capital, the 
capital stock at the present is $100,000. 
The president is John C. Billheimer, 
former auditor of State. The other 
officers are: John W. Holtzman, vice- 
president; Cyrus Neal, formerly with 
the insurance department under Audit- 
or Billheimer, as secretary, and Lynn 
W. Millikan, treasurer. 





The Standard Fire, of Hartford, has 
appointed A. R. Porter its special agent 
for Michigan and Wisconsin. 


of America.” 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 


Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 


W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital hada “$1, 000,000.00 
ae i 6 6 haa 4 6,562,329. 14 
Net Surplus 2,008,419.02 
Surplus for Policy 

Holders ....... a 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - + - 





$1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 
Holders - + + $2,063,044.01 
The real strength of an Insurance company is in the con- 
THE NANOVER is am absolute assurance of the security 
of its policy. 





R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Seo’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWTE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


Innor-Stane Mire 


INSURANCE 
COMPANY, 


HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 
WITH 
A NATIONAL 
SCOPE 














J. F. STOCKDELL 
Asst. Manager 


W.L. REYNOLDS - 
Vice-Pres. and Mgr. 
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DULY AUTHORIZED HERE 


MEETS OFFICIAL APPROVAL. 





List of Lloyds Associations Permitted 
to do Business by New York 
Department. 





It was announced at the State Insur- 
ance Department Thursday that the 
investigation of Lloyds associations and 
organizations of inter-insurers claiming 
the right to do an insurance business 
in New York, which was authorized by 
Article X, added to the insurance law 
by the legislature of 1910, had ‘been 
completéd and certificates of authority 
permitting the continuance of business 
after January 1, 1911, issued to twenty 
such organizers and associations. Of 
these, five are inter-insurers or Lloyds 
transacting business as inter-insurers, 
and the balance are Lloyds proper. The 
certificates of authority authorize nine 
of these associations to transact the 
business of fire insurance; one to trans- 
act the business of fire and sprinkler 
leakage insurance; three to transact 
the business of fire and lightning in- 
surance; one to transact the business 
of fire, lightning and sprinkler leakage 
insurance; one to transact the business 


of fire and marine insurance as speci- 
fied in sections 110 and 150 of the in- 
surance law; and five to transact all 
kinds of insurance specified in the sec- 
tions just mentioned. 

Three certificates of authority have 
been refused for various reasons in- 


dicated at the time of such refusal. The 
Lloyds and inter-insurers thus refused 
authority to transact business in this 
State after January 1, 1911, are: The 
New York Insurance Association, The 
Mercantile Lloyds of New York City, 
and The Merchants Underwriters at 
Indemnity Exchange. Section 300 of 
the insurance law makes a misdemeanor 
for any of the above associations, or 
any of their agents or servants, to trans- 
act the business of insurance in the 
State of New York after January 1, 
1911. 

The effect of the above action is con- 
siderably to widen the powers of some 
of these Lloyds, most of which are 
active and doing a large business, and 
thus considerably to increase the supply 
of fire and marine insurance in this 
State. The investigation thus closed is 
the last chapter of much agitation and 
complaint against Lloyds, which, prior 
to the action of the last legislature 


sting the insurance department 
with mandatory powers thereof, has 
not been creditable to the State. 
Owing to laxity of law, there were 


at one time upward of one hun- 
lred of these associations, a large 
majority of them in the hands of irre- 
sponsible underwriters, and their oper- 
ations not regulated or controlled in 


any substantial way. Asa result many 
of them failed to meet losses and ulti- 
mately went out of business. During 
the past two years the insurance de- 
partment has taken possession of five 
Lloyds under the liquidation section of 
he insurance law and is winding them 
up. 

Lists of authorized Lloyds and inter- 
insurers will on application be furnished 


by the department. Citizens of New 
York should decline to do business with 
any Lloyds not authorized to do busi- 
ness in this State. 

Licensed for fire insurance: 

Allied Underwriters at New York and 
Chicago Llovis—E. A. G, Intemann, Jr., 


Attorney-in-fact, 51 Sixth avenue, New 
York, N. Y. 

The Isthmus Lloyds of the City of 
New York—Thomas Tileston, 2nd, At- 
torney-in-fact, 84 William St., New 
York, N. Y. 

Lloyds, New York—R. H. Folsom, At- 
torney-in-fact, 1 Liberty St., New York, 
| > - 

Lumber Underwriters—HEugene F. Per- 
ry, Attorney-in-fact, 66 Broadway, New 
York, N. Y. 

Manufacturers’ Lloyds—Jameson & 
Frelinghuysen, Attorneys-in-fact, 111 
William St., New York, N. Y. 

‘Merchants’ Fire Lloyds—Henry Grif- 
fen and Jameson & Frelinghuysen, At- 
torneys-in-fact, 111 William St., New 
York, N. Y. 

The National Underwriters of Ameri- 
ca—Hall & Trowbridge, Attorneys-in- 
fact, 45 Cedar St., New York, N. Y. 

Underwriters at New York and Bos- 
ton Lloyds—Hall & Trowbridge, Attor- 
neys-in-fact, 45 Cedar St., New York, 
Be Be 

New York Fire Lloyds—J. W. Patter- 
son, Attorney-in-fact, 220 West 47th St., 
New York, N. Y, 

Licensed for fire and sprinkler leak- 
age insurance: 

Underwriters at American Liloyds— 
Hall & Trowbridge, Attorneys-in-fact, 
45 Cedar St., New York, N. Y. 

Licensed for fire and lightning insur- 
ance: 

Individual Underwriters—John R. 
Waters, Attorney-in-fact, 90 West St., 
New York, N. Y. 

New York Reciprocal Underwriters— 
John R. Waters, Attorney-in-fact, 90 
West St., New York, N. Y. 

North American Inter-Insurers of the 
City of New York—Benedict & Bene- 
dict, Attorneys-in-fact, 35 Nassau St., 
New York, N. Y. 

Licensed for fire 
sprinkler leakage: 

American Exchange Underwriters— 
Weed & Kennedy, Attorneys-in-fact, 123 
William St., New York, N. Y. 

Fire and marine insurance: 

New York Fire and Marine Under- 
writers—Wilcox, Peck & Hughes, At- 
torneys-in-fact, 3 South William St., 
New York, N. Y. 

Authorized to write the kinds of in- 
surance specified or that may hereafter 
be specified in Sections 110 and 150 of 
the Insurance Law. 

Assurance Lloyds of America—Frank 
M. Parker, Attorney-in-fact, 156 Broad- 
way, New York, N. Y. 

New York Central Lloyds—John W. 
Fitzgerald, Attorney-in-fact, 542 Main 
St., Little Falls, N, Y. 

Subscribers at United States Lloyds— 
Higgins & Cox, Attorneys-in-fact, 3 
South William St., New York, N. Y. 

The Union Underwriters of New York 
—Hall & Trowbridge, Attorneys-in-fact, 
45 Cedar St., New York, N. Y. 

Underwriters at Great Western Lloyds 
—Hall & Trowbridge, Attorneys-in-fact, 
45-Cedar St., New York, N. Y. 

Certificates of Authority Refused. 

The Merchants’ Underwriters at In- 
demnity Exchange—William and Royal’ 
M. Williamson, Attorneys-in-fact, 240 
La Salle St., Chicago, IL 

Mercantile Lloyds of New York City 
—The Mercantile Surety Company, At- 
torney-in-fact, 542 E, Main St., Little 
Falls, N. Y. 

New York Insurance Association— 
Daniel Woodcock & Co., Attorneys-in- 
fact, 19 Liberty St., New York, N. Y. 
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35 NASSAU STREET 


METROPOLITAN DISTRICT 
EASTERN NEW YORK 





EDWARD F. 


FIRE LOSSES ADJUSTED AND INVESTIGATED 


Telephone, Cortlandt, 2280 


COMPANY WORK ONLY 


CONNECTICUT 


RATH 


NEW YORK CITY 


LONG ISLAND 
NORTHERN NEW JERSEY 








NEEDLESSLY ALARMED. 





Pittsburg Press Predicts Serious Rate 
War for Preferred Business Through- 
out Allegheny County. 





News of the fact that the Eastern 
Union has greatly strengthened its 
membership and that a committee has 
been appointed to take up with the Al- 
legheny County Board the question of 
restricted brokerages and kindred meas- 
ures looking to expense retrenchment, 
has reached the Pittsburg daily press 
in more or less (principally more) 
distorted form, and the guardians of 
the public weal are greatly agitated in 
consequence. 

They foresee in the move a bitter 
1ate war for preferred business, and 
a sharp struggle for premiums between 
the local institutions and those foreign 
to the State. 

The “big drop in rates,” which the 
papers note in scare headlines, as 
though it were something newly deter- 
mined upon, was authorized by the Al- 
legheny County Board some weeks ago, 
and was widely advertised at the time. 





Philadelphia Underwriters’ Changes. 





M. R. Blackwell has been appointed 
assistant manager of the Philadelphia 
Underwriters being succeeded as agency 
secretary of the Middle Department by 
John H. Ansley, who has been special 
agent in eastern Pennsylvania. 


MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated<1854 
ee ee 


William G. Whilden, President 
W. K. Reifsnyder, Secretary 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 
178 Dex nshire Rtreot. Boston 

63 Hand icago, 
Chit, hl . 


1300" Trocthn ullding. 

008 Delekt Builds K ity, Mo. 
t Ww! uilding, sas City, » 
915 Postal I Bullding San Franc 4 cal. 
Utica Fire Alarm , ™.. peng 


t > ae 
The Northern Electric & Mig. Co., td. 
ont an. 
General Fire Appliances Co., Ltd 


Joh 2 
Ocloaial Trading Go Anetp: ‘South trie 
ne, Panama 


F, P. Danfo al foe oja, 
Rosario d ~ tay A Argentine Republic 








WESTERN ano. 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


PAID IN CAPITAL - $160,000 
125,000 


PAID IN SURPLUS - - 
GENERALZAGENTS 

PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 








OPERATING IN 
TENN., KY., PENNA. and WASH. 














THE COMPANY WITH THE PYRAMID. 
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.3!0, 636.19 
500,404.12 
L 4.661,149.81 aoe. st. ta 1 
i 5.196.017.46 | 1510.064.23 \ 


TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 









































WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1910 
Ms 88 5s nn So seabscespcomuaseet $2,377,303.37 
839,268.07 
HON. GEO. A. COX, President 


W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 
Vice Presidents 


General Manager 
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INSURANCE 





24 COURT STREET 


GERMAN AMERICAN INS. CO. OF N. yY. 
PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO, OF MASS. 


J. M. DONALD, AGENT 


BROOKLYN 











PROMPT SERVICE e- ee 
Licensed Under Secti 


WARREN M. KIMBALL & Co. 


100 WILLIAM 8T., N. Y. CITY, N. Y. 


SURPLUS INSURANCE 


Placed with Strong American and European Stock 
Co’s and Guaranteed Underwriters, London Lloyds 


137, New York State Laws 








ee LIBERAL COMMISSION 
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RECOMMENDED FOR BAY STATE. 





Would Have Inter-Insurers Organiza- 
tions Made Amenable to 
Law. 





Among the measures recommended 
for enactment to the incoming Massa- 
chusetts Legislature by Insurance Com- 
missioner Hardison, is one governing 
the activities of inter-insurance organ- 
izations. Of these concerns the com- 
missioner says: 

“More and more is business being 
done by what is known as the reciprocal 
or inter-insurance method for insuring 
against the hazard of fires. By this 
method one thousand persons, for ex- 
ample, in a given line of trade, will 
each insure the other nine hundred and 
ninety-nine for a given amount, each 
one thus becoming an underwriter for 
no inconsiderable sum. The business 
is carried on by a person located at 
some convenient point, who is the at- 
torney in fact for each underwriter to 
bind him for a stated sum on each risk 
and generally to transact the business 
for the associates. -If the underwriter 
is not located in Massachusetts, and the 
business connected with the system is 
transacted outside the commonwealth, 
reither the person nor the business is 
amenable to the law of this common- 
wealth, as the attorney-general views 
the situation. This being the case, it 
would appear to be desirable, since 
property in this commonwealth is be- 
ing insured in this manner, to provide 
for its transaction herein in an open 
and straightforward manner by giving 
such method standing under the laws. 
If it proves to be better and cheaper 
than insurance by corporations, or is 
to be only a supplement to such insur- 
ance by covering those risks which cor- 
porations do not want, or those which 
are so large that the ability of corpora- 
tions is exhausted before the property 
is properly protected, then it would ap- 
pear that this system should be given 
a chance to compete for business, and 
in competing be required to bear the 
same burdens of taxation and the like 
that are placed upon other agencies 
that are engaged in the insurance busi- 
ness. Moreover, certain safeguards 











Insurance On Syracuse Loss. 





Insurance on the J. A. Seitz Com- 
pany property of Syracuse, N. Y., 
burned on the 7th inst., is as here 


given: Stock— 
North British & Mercantile...... $1,500 
North British & Mercantile...... 1,000 
North British & Mercantile...... 1,000 
I Sa b.vdseaeebeeseeecuceseees 1,000 
ME nbn sdcdianaaidassus tasers 1,000 
EE: exnke taba wedvi es ow'ée wave 1,500 
Providence Washington ........ 1,500 
Providence Washington ........ 1,000 
Providence Washington ........ 1,000 
SE cn tate eeadwanwe-a aa N ae ee 1,000 
6 cAlnisiig on dn tn sso see ae 1,000 
German Underwriters........... 1,500 
State of Pennsylvania............ 1,500 
I, bb ited cam owheaabeees 2,500 
WOW TEOUMEEO cic ccesscsciecss 500 
EE, ache katie bite orth galeaeos 500 
DEY ck ciraaveceda tet Jaaeces 1,00v 
rt ee eee 500 
Ie ES, cc enindscccviens< 500 
EY, iain cae Dad Swe eka hehe wade 1,000 
I NN 5s Ae disks e ohn aw ac 750 
i EE LEE nL A 1,500 
Aachen & Munich............... 1,000 
EE en, Rae see 1,000 
PIES 8 d-5.6.049540 50-06 00k 0% 1,500 
Aachen & Munich............... 1,000 
Ins. Co. North America.......... 3,000 
Ins. Co. North America.......... 1,000 
Ins. Co. North America.......... 500 
EE ekisk ek hosenaseeetansnad $34,250 
Furniture and fixtures: North Brit- 


ish and Mercantile, $500; Boston, $1,000; 
Providence Washington, $500; and 
Calumet, $500; total, $2,500. Ma- 
chinery: Stuyvesant, $500. 

The stock consisted of automobile 
and photographic supplies. It is esti- 
mated the loss will be from 50 to 25 
per cent. of the insurance. 


should be thrown around them by the | 
laws.” 

Mr. Hardison also urges the passage 
of a measure similar to that of New 
York State, giving the insurance de- 
partment supervision over stock enter- 
prises formed to organize insurance 
companies. 

A third matter taken up by the com- 
missioner deals with the “referee 
clause” in policy contracts, his com- 
ments thereupon being as follows: 

“Observation shows to be true what 
the business mind would naturally sug- 
gest, namely, that the representatives 
of insurance companies have an advant- 
age over the insured when referees are 
chosen to settle a loss. They name for 
referees too frequently men who. from 
long service as referees have learned 
how to outwit the man representing the 
insured who generally is without. train- 
ing for the work. They realize, as the 
new man does not, the importance of 
the selection of the third member of the 
board and naturally very often control 
ia the choice of that third member. 
This advantage should be reduced to 
its lowest point and for accomplishing 
this an amendment to section sixty of 
the insurance law is hereby recom- 
mended.” 





GET FINAL FIGURES. 





Loss at Harrisburg, Pa., on November 
21 Totaled $68,967.33—Individual 
Sufferers. 





Adjustment of the severe fire at Har- 
risburg, Pa., on November 21 last, hav- 
irg been made, the following figures 
are available: 

Aggregate loss $68,967.33. Individual 
sufferers: Minter Publishing Company, 
stock of $10,900, total loss; fixtures, in- 
sured for $1,500, damaged $1,380.02. 

D. W. Cottrell, insured for $17,000, 
suffered total loss. Building owned by 
him and insured for $25,000, suffered 
$19,000 damage. 

The Spooner Building, insured for 
$20,000, was damaged to the extent of 
$8,650. 

The Holmes Seed Compary carried 
$22,000 wpon its stock, and suffered a 
$10,001.91 loss. 

The Harrisburg Hardware Company 
had a loss of $750 upon its stock, insur- 
ed for $4,500, while the building, with 
insurance of $19,000, was only damaged 
to the extent of $500. 

Other losses and the amounts for 
which they were insured follow: Pa- 
triot, loss, $600; insurance, $25,000; 
Russ building, loss, $64.95; insurance, 
$2,500; J. L. Shearer and George 
Springer, Market street, total for both 
on building, $15; insurance, $9,000; loss, 
$29.42; George Springer, jeweler, build- 
ing and contents, loss $16: insurance, 
$2.000. 





Cannot Retain Insurance. 





Just before going into the hands of a 
receiver the Auto Express Company of 
New Jersey collected $2,800 insurance 
covering on goods of the Miesch Manu- 
facturing Company of Paterson, destroy- 
ed by fire while being conveyed on one 
of its trucks. The receiver maintained 
that the funds thus had should be dis- 
tributed among the general creditors of 
the express company, but the court held 
that it belonged wholly to the Miesch 
company. 





New Jersey Agency Appointments. 





Boston.—George B. Gray, Past Orange. 
Citizens —Edward J. McComb, East 
Orange. Hartford.—Walter E. McGarry, 
Kingsland; John F. Reger, Raritan; 
Charles F. Rogers, New Market: N. 
Newlin Stokes, Jr., Moorestown. Lon- 
don & Lancashire.— J. Charles O’Brien 
Co., South Orange. Milwaukee Me- 
chanic.—Edward J. Cahill, New Bruns- 
wick. National Union.—S. Grant Thor- 
burn, Clifton. Springfield F. & M.— 
Milan Ross Agency, Asbury Park. 
Svea.—F. William Bender, Hoboken. 
Western Assurance.—Milan Ross Agen- 
cy, Asbury Park. 
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WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


General Agents in New York and New Jersey for the 


PACIFIC COAST CASUALTY COMPANY, SAN FRANCISCO, CAL. 


Capital, $400,000 


Net Surplus, $276,754 
Admitted Assets, $972,387 


Writes: Liability, Fidelity, Surety, Court, Contract, Burglary 
and Plate Glass Insurance 














Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 


Francisco, the only weekly insurance newspaper issued West of Chicago. 


Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 


UNDERWRITERS’ REPORT 


160 Sansome Street 


8AN FRANCISCO, CAL 








| 
Commercial Union Assurance Company | 


PINE AND WILLIAM STS., 





(Limited) 


OF LONDON 
NEW YORK CITY 











PERCY B. DUTTON 


FIRE UNDERWRITER 





Mechanics & Traders Ins. Co. of New Orleans 
New York : Oe : 
State Manager This agency affords you unexcelled facil- 
ities for writing your Suburban lines. Our 
territory includes Westchester, Rockland 
HUMBOLDT of PENNA. and Putnam Counties, Long Island, Staten 


TEUTONIA of PENNA. 
COOPER of OHIO 














Suburban Dept. 


Svea Fire & Life Ins. Co 


{2216 John 


Telephones } 9917 John 


FRED. S. JAMES & CO. 
123 William Street 
Head Suburban Agents for 


New York City 


Franklin Fire Ins. Co. of Philadelphia 
County Fire Ins. Co. of Philadelphia 
National Union Fire Ins, Cu. of Pittsburg 
Delaware Ins. Co. of Philadelphia 


. Ltd., of Sweden 


General Agents for 


Calumet Insurance Co 


of Illinois 


Island in New York State, and Bergen, 
Essex, Union and Monmouth Counties in 
New Jersey. 


Prompt Service Individual Attention 








T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 


United States, Canada, Mexico and Cuba 








Gothenburg, Sweden 
MORRIS L, DUNCAN, U. S. Manager 


United States Branch, 100 William Street, New York 


SVEA FIRE AND LIFE INS. CO., Limited 


ASSETS, $1,263,938 NET SURPLUS, $570,861 


Financially able to meet its every obligation, and prompt and liberal in doing so 











CONFLAGRATION PROOF 





CAPITAL 
Total Assets 


All Liabilities, including Reserve - 


SURPLUS to Policy Holders : 
This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 

MANAGER EASTERN 


FOURTH AND WALNUT STREETS, PHILADELPHIA 


CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1910 


$400,000 
563,113 
1,125,418 
562,305 


DEPARTMENT 
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LEGISLATIVE MILL OPENS 


NEW YORK SOLONS ASSEMBLE. 








Superintendent Hotchkiss Mum as to 
Measures He Will Recommend— 
Considering Committees. 
Albany, Jan. 8.—Although State Su- 
perintendent of Insurance Hotchkiss 
will undoubtedly have some very inter- 
esting recommendations to make in 
reference to insurance matters he is so 
far absolutely mum on the subject, an- 
nouncing that he does not intend to 
in any way intimate what his recom- 
mendations will be until he formally 
submits his annual report to the legis- 
lature. Among the things that will re- 
ceive attention from him in this report 
will be.the fire insurance companies, 
and his recommendations will be large- 
ly based on the testimony and findings 
of the special legislative investigating 
committee, appointed at the last ses- 

§.0Nn. 

As for the report that Superintendenc 
Hotchkiss would resign his office in 
case Governor Dix intimated that he 
would like to appoint his successor, 
there is absolutely no foundation to it. 
While the superintendent will not talk 
on the subject for publication, it is well 
understood among his friends that he 
has no intention of giving up his posi- 
tion until the expiration of his term. 
According to his friends he considers 
that he has a duty to perform through 
the appointment given him by Governor 
Hughes and he is firm in his belief that 
he should stick to it until the work he 
has mapped out, is done. He has prob- 
ably arranged this work so that it will 
be well in hand by the end of his term. 
It is understood, however, that Superin- 
tendent Hotchkiss is sticking to his 
office, which is one of the most ardu 
ous ones of the State departments, 
more from a sense of duty than from 
desire. 

Outside of the Unitei States Senator- 
ship, which will undoubtedly be de- 
cided at the legislative party caucuses 
next Tuesday night, the topic of princi- 
pal interest here now is the question 
as to who will be the chairmen of the 
various Senate and Assembly standing 
committees. In the upper house Sen- 
ator Ramsperger, of Buffalo, now 
picked as the chairman of the insur- 
ance committee. He is neither a law- 
yer nor an insurance man, being slated 
in the legislative manual as a _ book- 
keeper. Consequently the only reason 
that his name is mentioned in this con- 
nection is that he was the ranking 
Democratic member on the committee 
last year. It is the desire to have old 
members the chairmen of committees, 
and as there are more committees than 
Democratic members who returned this 
year, it may be necessary to muster 
them all into chairmanships, regard- 
less of their natural qualifications and 
experience. 

In the Assembly Assemblyman Hoey 
of New York will probably be the 
choice for the chairmanship of the in- 
surance committee. He is in the insur- 
ance business and has had _ several 
years’ experience in the Legislature. 
He is a Tammany Democrat, but has a 
good record here and has shown him- 
self capable both as a speaker in de- 
bate and in handling legislation gener- 
ally. There is little doubt but that he 
is the best fitted Democrat in the As- 
sembly for the place. 


is 





1910 Loss at Harrison, N. J. 





During 1910 the property loss suffered 
through fire at Harrison, N. J.. total- 
ed $14,478, the amount at risk being 
$191,250. 

The greatest number of fires were 
due to defective fines, which caused 
nine blazes. Six fires were caused by 
matches, seven by sparks from tocomo- 
tives and four from overheated stoves. 
The other causes were from lamp ex- 
plosions, bonfires and hot ashes. One 
was incendiary. 

Chief Shanley called the attention of 


the council to expense. He said the 
town had been put to expense by em- 
ployes of the Public Service Corpora- 
tion interfering with and removing 
alarm wires from poles and not replac- 
ing them. 





REPRESENTED IN IOWA. 





Large Number of Insurance Companies 
Operating in State—1910 Satis- 
factory Year. 





At the close of 1910 454 insurance 
companies of all kinds were under the 
regulation of the Iowa State depart- 
ment. These were divided as follows: 

Fire companies, 119; casualty com- 
panies, 44; life companies, 47; assess- 
ment life, 10; assessment accident, 
11; fraternals, 50; state mutuals, 20; 
county mutuals, 153. 

During the year but two new compa- 
nies were organized in Iowa—the Au- 
tomobile Mutual Fire Insurance Asso- 
ciation, doing a business of protecting 
automobiles against loss or destruction 
by fire, and the Automobile Owners’ 
Mutual Protective Association, doing 
employers’ liability. 

The Capital of Des Moines and the 
Merchants and Bankers’ of Des Moines 
were consolidated under the name of 
the Capital and Merchants and Bank- 
ers’ Insurance Company. The Hawk- 
eye of Des Moines and the Des Moines 
Fire were consolidated as the Hawkeye 
and Des Moines Fire Insurance Com- 
pany. The Shawnee Fire of Topeka, 
Kan., quit business in the State, being 
reinsured in the National Fire of Hart- 
ford. 

New casualty companies admitted 
were the Automobile Owners’ Mutual 
Protective Association of Des Moines 
and the Pacific Coast Casualty Com- 
pany of San Francisco, Cal. 

Three new life insurance companies 
were admitted—the Security Mutual of 
Lincoln, Neb.: the State Life of India- 
napolis and 
of Newark, N. J. 





A. N. STEWART PRESIDENT. 





Manager Now Chief 
Fire of 


Former General 
Executive of Jefferson 
Philadelphia. 





Having proven his ability, the direc- 
tors of the Jefferson Fire, of Philadel- 
phia, at their annual meeting on Mon- 
day, unanimously elected A. N, Stewart 
president of the corporation, and with 
entire charge of its underwriting. Oth- 
er officers chosen were S. L. Bodine, 
vice-president, and Samuel W. Scott, 
secretary. 

Mr. Stewart was formerly general 
manager of the institution, and his pres- 
ent advancement is a decided tribute to 
his work. Needless to say it will grat- 
ify his many friends. ‘ 

Mr. Bodine continues as second of- 
ficer of the Jefferson, with which he has 
been identified for some years past. 

Secretary Scott was formerly super- 
intendent of agents, and his new post 
is likewise one of advancement. 





Snow a Bank Director. 





At the annual meeting on Tuesday of 
stockholders of the American Exchange 
National Bank, one of the leading fi- 
nancial institutions of the metropolis, 
E. G. Snow, president of the Home In- 
surance Company, was added to its di 
rectorate. Mr. Snow is recognized in 
the world of affairs as possessing ripe 
and well balanced judgment, and every 
body of which he is a member is the 
gainer thereby. 





Likely to be Delayed. 

In all likelihood statements will not 
be filed as promptly with the New York 
Insurance Department this year, as for- 
merly, companies generally planning to 
take advantage of the 15 days extension 
now granted, and prepare the work 
more comfortably than heretofore. 


the North American Life | 





“AS USUAL.” 





Annual Statement of Home Insurance 
Company a Fine 
Showing. 





Briefly, the latest annual statement 
of the Home Insurance Company of 
New York shows total assets of $30,- 
178,813; premium reserve, $11,645,873, 
and policyholders surpius of $16,829,613. 

In addition to the premium reserve, 
reserves are maintained as follows: 
For losses, $1,168,316; for reinsurance, 
$235,112; for miscellaneous accounts, 
$100,000; for taxes, $200,000; confla- 
gration surplus, $1,500,000. 

Compared with the figures of 1910 
the present statement shows gains of 
$2,771,241 in assets; $1,401,458 in pre- 
mium reserve; $300,000 in conflagra- 
tion surplus; $100,000 in reserve for 
taxes, while an additional fund of $100,- 
000 has been created to cover miscel- 
laneous liabilities not otherwise provid- 
ed for. 


The present policyholders’ surplus is | 


$1,446,777 greater than it was twelve 
months ago. 

These gains were achieved in spite 
of the many trying conditions that ob- 
tained in the fire underwriting field 
last year, and once more emphasize the 
quality of the Home’s management and 
of its carefully chosen agency force. 





Insurance Accountancy. 





Joseph Froggatt retired as United 
States branch secretary of the Atlas 


Assurance Company of London, on the 
first of the year to assume the man- 
agement of the insurance department 
in the office of Suffern and Son, promi- 
nent certified public accountants of 
this city. It’s a safe assertion that no 
one in the business understands insur- 
ance accounts better than Mr. Frog- 
gatt, and audits made under his super- 
vision may be relied upon. 





Western’s Changes at Chicago. 





Henry M. Zweig, who has for several 
years represented the Western Insur- 
ance Co. of Pittsburgh in the South- 
west, has been called to Chicago to 
supervise Indiana, Illinois and Ohio, 
succeeding Montgomery & Funkhouser. 
He will make headquarters in Chicago 
but the agents will report to the home 
office at Pittsburgh. 
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CASUALTY AND 


. SURETY HAPPENINGS 








STOP COURT EXAMINATIONS 


DEPARTMENT FAVORS CHANGE. 








California Commissioner Objects to Mul- 
tiple Investigations of Home Com- 
pany—Reraliation Threatened. 





A question has been raised between 
the insurance departments of New York 
and California over the admission of the 
Pacific Coast Casualty Company of San 
Francisco to this State, which touches 
an old sore spot and may cause a seri- 
ous situation for the companies gen- 
erally if the retaliatory laws are brought 
into play, as is now threatened. 


The dispute, if it can be called such, 


LIFE NEWS. 
(Continued from page 8.) 





LIFE INSURANCE FOR GRANGERS. 





Watertown Man Said to be Back of 
Project to Insure Lives of 
Farmers. 





A dispatch from Watertown, N. Y., 
states that a movement is under way 
to launch an organization for insuring 
the lives of Grangers only, Warren 
Rogers of that city being the leader. 

It is pointed out that there are 800 
grangers in New York State with a 
membership of over 100,000, and that 
this would afford a sufficient scope for 
securing a representative body of cer- 
tificate-holders. Each grange will ap- 
point a district manager, whose duty it 
will be to line up the members of his 
branch for insurance. 

Mr. Rogers states that details as to 
the project will be given out in course 
of the next two or three weeks. 





Officers Re-Elected. 





At the annual meeting of the West- 
ern Life Indemnity of Chicago held 
Tuesday, General Moulton was re-elect- 
ed president. Charles A. Forshee, here- 
tofore assistant secretary, was elected 
secretary succeeding the late A. N. 
Hislop. R. S. Folsom was elected to 
fill the vacancy in the directorate 
caused by the death of Mr. Hislop. 

The annual reports filed showed the 
year 1910 to have been the best in the 
history of the Company. 





Muskoka. 





The thirteenth annual outing of the 
Pittsburg Agency of the Equitable Life 
will be held at Lake Muskoka, 150 
miles north of Toronto and just east 
of Georgian Bay. General invitations 
have been issued to the staff, the re- 
quirement for acceptance being $2,500 
in new premiums between January 1 
and May 31, or the insuring of 30 lives. 

Those securing double the amount 
will be permitted to take along a mem- 
ber of their respective families. 

The invitation gives the following 
outline of the proposed route: 

“By special railroad service, the 
party will leave Pittsburgh early in 
July. Niagara Falls will be visited en 
route. Special cars will carry us down 
the American side of the Great Gorge, 
past the Whirlpool Rapids to Lewis- 
ton, where one of the fine lake steam- 
ers will take us to Toronto. With a 
glimpse of this “Queen City” of Can- 
ada, we will pass on to Gravenhurst, 
where a specially chartered steamer 
will take our party through Lake Mus- 
koka, the quaint locks of Port Carling, 
through Lake Rosseau to our destina- 
tion, the Royal Muskoka, where ten 
full days will be spent, returning 
home direct by special train.” 


had its beginning in a letter from In- 
surance Commissioner Cooper of Cali- 
fornia, in which he resented the ap- 
pointment of a referee by the Supreme 
Court of this State for the purpose of 
making an examination of the Pacific 
Coast Casualty Company pending the 
approval of that court. It appears that 
the Company had but a short time pre- 
viously ‘been critically examined by 
Actuary S. H. Wolfe and found to be 
thoroughly solvent. Before it could be 
licensed in New York, however, it was 
necessary to make several amendments 
to its charter. In order to facilitate the 
work of securing the admission of the 
company to this State, President Greene 
personally came East. 

The many difficulties which the Pa- 
cific Coast Casualty seemed to encoun- 
ter in its efforts to get a license to do 
business in New York reached a climax 
when the Supreme Court, acting under 
Section 184 of the insurance laws, ap- 
pointed a referee to consider the sol- 
vency of the company before approving 
it to write surety bonds coming with- 
in the jurisdiction of that court. The 
Pacific Coast Casualty thought that this 
was carrying the examination industry 
too far and placed the matter before 
the California Insurance Department. 


Cooper Calls It a “Meal Ticket.” 


Commissioner Cooper evidently agrees 
with the company’s view and his letter 
to Superintendent Hotchkiss places be- 
yond any possible evasion the ridicu- 
lous condition in this State, where the 
multiplicity of examinations by State 
courts can continue almost without 
limit, none recognizing, if they do not 
choose to, the validity or adequacy of 
the examinations of the insurance de- 
partment of the approval of other 
courts. 

Commissioner Cooper says: 

“My attention has just been called 
to condition confronting the Pacific 
Coast Casualty Company in its desire 
to write bonds, which requires approval 
by the Supreme Court of your State. | 
It seems that under Section 184 of your 
laws the Supreme Court has the right 
to appoint a referee to inquire into the 
solvency of companies desiring to write 
bonds to be approved by such court. 
The language of the statute provides 
that the Supreme Court may require 
such company to file with the clerk of 
said county a sworn statement of its, 
condition, and may also require such | 
company, through one or more of its 
officers, to submit to an examination 
as to its solvency under the rules pre- 
scribed by Section 183 by a referee 
appointed by and under the direction 
of said court. 

“The Pacific Coast Casualty Insurance 
Company has made application to the 
Supreme Court of New York City and 
Brooklyn and they have appointed Mr. 
James B. Butler, an attorney, as referee. 
It seems that Mr. Butler interprets this 
section to mean that he has the right 
to proceed to California and make an 
examination of the company. In other 
words, he thinks this is a meal ticket 
for some time to come. You can readily 
understand that such a procedure will 
be extremely expensive to the company 
and out of all proportion to the benefit 
accruing to such company for the privi- 
lege of writing bonds. The evident 
reading of the statute is that Mr. Butler 
has the right to require one or more 
of the officers to proceed to New York 
and there submit to an examination if 
not entirely satisfied with the informa- 
tion he can secure in New York, but I 
can find no authority which gives him 
the right to make an examination in 
the State where the company is or- 
ganized. As you know, this company 
was recently examined by S. H. Wolfe, ! 
and was reported by him to be entirely 


solvent. I am led to believe that the 
Pacific Coast Casualty Company will 
refuse to accede to the examination 
demanded by this referee, and I most 
certainly occur with them in their de- 
termination. I do not know that this 
matter has been called to the attention 
of your department hertofore, but you 
can readily understand how embarrass- 
ing it would be to a New York company 
to be compelled to submit to an ex- 
amination in New York by a referee 
appointed by a California Supreme 
Court. If the Supreme Court of the 
city of New York and Brooklyn has 
the right to demand an examination, 
certainly concur with them in their de- 
your State has a like right to demand 
an examination, and California com- 
panies might as well make up their 
mind to withdraw from doing this class 
of business.” 
Hotchkiss “Powerless.” 

Superintendent Hotchkiss, while ad- 
mitting unfortunate condition that ex- 
ists, declares that he is powerless. The 
question is not a new one to him and 


REBATE TO STOCKHOLDERS. 





Charged That Concessions Were Grant- 
ed Favored Owners of Commercial 
Casualty Shares. 





On the eve of the annual meeting of 
the Commercial Casualty Company of 
Newark, N. J., held yesterday, its 
shareholders received a long circular 
letter from the Gray-Mandeville Com- 
pany, which is suing the corporation 
for $100,000 because of the abrogation 
of its agency contract. 


The letter declares that of the $100,- 
000 received by Gray and Mandeville 
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he intimates that there may be legis- 
lation this winter to relieve the situa- 
tion. His reply to Commissioner Cooper 
concludes: 

“I think you will appreciate, after 
the receipt of this letter and enclosures, 
that as far as the department is con- 
cerned it is powerless to be of assis- 
tance to you at this time. It is pos- 
sible that there may be legislation this 
winter which will relieve this situation 
You must realize, however, that the 
courts, as a rule, do not look favorably 
upon any disturbance of their admin- 
trative functions, and they may con- 
sider that the acceptance of a report 
made by a department rather than the 
designation of a referee by the court 
is, to a degree, interfering with the 
proper and legitimate rights of the 
courts.” 

Chief Examiner Hughes of the New 
York Department, who has charge of the 
examination of casualty companies, also 
agrees that the situation is very un- 
fortunate. In his opinion the law 
should be changed so as to oblige the 


for their services in promoting the 
Commercial Casualty, a large percent 
age was rebated to induce prominent 
men of the community to buy stock in 
the enterprise. It is further asserted 
that the salary of $10,000 annually paid 
General Manager Gardner, is extrava 
gantly high, and that the only business 
had by the Company came from the 
Gray-Mandeville agency 

General Manager Gardner refused to 


discuss the allegations in advance of 
the stockholders’ meeting, but promis- 
ed they would be fully taken up there 

It is asserted that the Commercial 
Casualty will seek entry into New York 


State next month. 
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courts to accept the examination and 
reports of the superintendent, of in- 


surance. Mr, Hughes does not agree - 


with Commissioner Cooper in his inter- 
pretation of Section 184, however, hold- 
ing that under it the referee may con- 
duct the examination in the home State 
of the company. The section under dis- 
pute reads as follows: 


The Law. 

“The Supreme Court in the judicial 
department which includes the county 
in which the principal place of business 
in this State of any such company shall 
be located, may, at any time, and as 
frequently as said court shall deem 
requisite, require such company to file 
with the clerk of said county a sworn 
statement of its condition, and may 
also require such company, through 
one or more of its officers, to submit 
to an examination as to its solvency 
under the rule prescribed by Section one 
hundred and eighty-three, by a referee 
appointed by and under the direction 
of said court. Such statement and ex- 
amination, when filed with said clerk, 
or a certified copy thereof, when filed 
with any other clerk of the supreme 
court, or any other court, or with any of 
the persons, bodies or officers mention- 
ed in Section one hundred and eighty- 
one, shall be received and considered 
as given in justification upon any and 
all bonds and undertakings or other 
instruments executed or guaranteed by 
such company which shall thereafter 
be presented to any of the said persons, 
bodies or officers for approval. Any 
such person, body or officer may, in 
his discretion, if he deems such justi- 
cation sufficient, approve and accept 
such bond, undertaking or instrument 
without further justification through 
the officers of such company as shall 
deem requisite, either limited to any 
particular matter relating to the con- 
dition of such company or generally.” 

This condition, resulting in a useless 
duplication of work by the courts and 
the insurance department, is one against 
which the companies have objected for 
a long time. As matters now stand 
in this State, it is possible for, not only 
the supreme court to decide upon the 
solvency of each surety company de- 
siring to file bonds with it, but the 
same privilege rests with every surro- 
gate’s court in the State. 


There seems to be no parallel to this 
situation in any other State, but in 
Philadelphia certain of the courts there 
make regular examinations. The court 
of common pleas appoints two examin- 
ers and the orphans court also appoints 
two, one of which is also an examiner 

pointed by the court of common 


pleas. For examinations made by these 
men the companies are taxed annually 
about $200. There is also a somewhat 


milar requirement in Allegheny coun- 
ty in which Pittsburgh is located. But 

irt from these instances, New York 
seems to stand alone in practicing court 
examination of bonding companies. 





Entering South America. 





Having become well established in 
North and Central America, the General 
\ccident, of Scotland, is now arranging 
to enter South America, its foreign man- 
ager planing to open up Argentina. 

The Company transacts business in 
many parts of the world, and General 
Manager Norrie-Miller says, “the year 
1910 has to all appearance been one of 
the best in the history of the institu- 


on. 





Out of United Surety. 
R. A. Dobbin, Jr., has resigned the 
secretaryship of the United Surety 
Company of Baltimore, to become as- 
sistant agency superintendent of the 
Fidelity & Deposit. “Bob” Dobbin is a 
genial mixer and is right at home in 
field work. 





IN CHARGE OF BUREAU. 





W. Brosmith to Direct Publicity Work 
of Accident Underwriters Offices 
at Hartford. 





For the present legislative season at 
least, the activities of the Publicity 
Bureau of the International Association 
of Accident Underwriters will be direct- 
ed by William Brosmith, general coun- 
sel of the Travelers Insurance Compa- 
ny, and the man most intimately in 
touch with the purposes of the publicity 
idea. Headquarters of the Bureau will 
shortly be transferred from Detroit to 
Hartford, Mr. Brosmith being supplied 
with such clerical aid as shall seem to 
him necessary. 

When the Publicity Bureau was de- 
termined upon, Hon. J. V. Barry, long- 
time insurance commissioner of Michi- 
gan, was the choice of the membership 
offices for its management. He was en- 
gaged at a liberal salary under a term 
contract guaranteed by certain indi- 
vidual companies. Offices were leased 
at Detroit, and further plans for de- 
veloping the work of the Bureau were 
well underway, when Mr. Barry receiv- 
ed a flattering office of an executive 
post with the Metropolitan Life Insur- 
ance Company. Though greatly embar- 
rassed at this turn of affairs, the com- 
mittee in charge of the Bureau released 
Mr. Barry and cast about for his suc- 
cessor. Failing in their search—and 
the task was a most difficult one—it 
was decided to leave the Bureau to the 
competent direction of Mr. Brosmith. 





AETNA INDEMNITY. 





Final Chapter in History of Company 
Being Written—Receivers 
Appointed. 





Hopeless of inducing new capital to 
buy into the Aetna Indemnity Company 
of Hartford, and fearful of threatened 
litigation against it, the management 
of the corporation applied for a receiv- 
er some days ago, the courts promptly 
naming Insurance Commissioner Mac- 
donald of Connecticut as receiver for 
that State, while Maurice Deiches is 
ancillary receiver in New York. 

The personal accident, health and 
plate glass business of the Company 
was re-insured in the Metropolitan Cas- 
ualty Company; its burglary and fidel- 
ity risks, save those located in Illinois, 
went to the National Surety Company, 
while the Illinois business was gather- 
ed in by the Ocean Accident & Guar- 
antee Corporation. 





Barred from Ohio. 





Two insurance companies have just 
been ordered by Superintendent of In- 
surance C. C. Lemert to cease writing 
new business in Ohio, under penalty 
of revocation of their licenses. The 
Aetna Indemnity company, of Connecti- 
cut. which was deenly involved by the 
Robins failure in New York, is one. It 
has notified the superintendent that it 
has instructed its agents to obey the 
order. The other is the Farmers’ & 
Merchants’ Insurance company (fire) 
of Lincoln, Neb., which is expected to 
asquiesce promptly. 





Taking Up Accident Insurance. 





The Intermediate Life of Evansville, 
Ind., has arranged to take up accident 
and health business, and for this pur- 
pose has incorporated the International 
Accident Assurance Comnany with a 
capital of $100.000, the officers and di- 
rectors to be the same as those of the 
parent life company. The combined | 
capitalization of the two companies is | 
$300,000. 





American Bonding’s New Manager. | 





The American Bonding Companv has | 
announced that John A. Griffin will be | 
its manager at the New York office. Tt | 
is understood that Mr. Griffin is new 
to the surety business having engaged 
in banking, lately with the City frust 
Company. 


TEN PER CENT. OFF. 





Concession Granted to Banks Subscrib- 
ing to the Pinkerton Detective 
Service. 





A reduction of ten per cent. off the 
rates charged for bank burglary and 
forgery insurance is granted to all 
banks subscribing to the Pinkerton 
Detective Service, by the Maryland 
Casualty, National Surety and Ocean 
Accident and Guarantee companies. 

On the other hand, the Empire State 
Surety Company was so impressed with 
the effectiveness of the protective sys- 
tem of the American Bankers Associa- 
tion that it allowed a discount of 12% 
per cent. from manual tariffs to all 
banks employing it. 

While the suggestion has been put 
forward from time to time that the 
Burglary Insurance Underwriters Asso- 
ciation employ the services of a stand- 
ard detective agency in tracking indi- 
vidual bank robbers or in ferreting out 
organized gangs, no action of that kind 
ras ever been taken, such police work 
as is done oeing upon the initiative of 
the insurance company particularly in- 
terested. Some of the offices spend a 
great deal of money in following burglars, 
and have succeeding in putting not a 
few of the dark lantern gentry behind 
the bars. Other companies prefer the 
award method, arguing that wider pub- 
licity is thus secured, and the aid of a 
larger number of sleuths, amateur and 
professional, is enlisted, than is the 
case where still hunt ideas control. 


AN EXCELLENT SELECTION. 





Charles Hughes Appointed Manager of 

Workmen’s Compensation, Service 

and Information Bureau. 

Within a week Charles Hughes will 
retire from the service of the New York 
Insurance Department to accept the 
management of the Workmen’s Com- 
pensation, Service and Information 
Bureau, an organization lately formed 
by about twenty of the casualty com- 
panies writing employers liability busi- 
ness. 

Mr. Hughes has been connected with 
the State Insurance Department since 
July, 1907, having previously been 
actuary of the Connecticut Insurance 
Department. He has had charge of 
many important investigations, includ- 
ing those of the holding and promoting 
companies, and, more recently, of the 
examination of the Aetna Indemnity 
Company and its subsidiary, the. Title 
& Guarantee Company, of Rochester. 
Superintendent Hotchkiss stated to-day 
that Mr. Hughes was one of the most 
valuable members of the force and that 
his resignation was a distinct loss to 
the State. 





PREMIER ACCIDENT PRODUCER. 





J. S. Hirsh Maintains Record as Great- 
est Individual Writer—Business 
Totals $50,000. 





J. S. Hirsh, who has for a number 
of years been associated with E, E. 
Clapp & Co., local managers of the 
personal accident department of the 
Fidelity & Casualty Company, has been 
known for a year or two as the great- 
est individual writer of personal acci- 
dent insurance in the business. This 
year Mr. Hirsh not only maintains his 
position at the front, but exceeds his 
record for last year and all previous 
years, by turning into the office of 





Clapp & Co., during the year, premiums 
amounting to more than $50,000. Presi- 
dent Hillis confirms the statement that 
Mr. Hirsh’s volume of increase was the 
largest of any of the company’s staff. 





IMMUNITY FROM LAW. 





Bank Robbing a Safe Calling in 
Kansas, According to State 
Commissioner. 





According to Bank Commissioner Dol- 
ley, of Kansas, over thirty banks have 
been robbed in that State during the 
past three months, the robbers enjoying 
immunity from serious pursuit because 
of inefficient police. 

In the smal! towns of western Kansas 
and Nebraska, there is practically no 
police patrol; the banks are little af- 
fairs with poor vault equipment, thus 
inviting attack from skilled burglars. 

As arule, the communities where rob- 
beries occur have no funds for tracing 
the criminals, or at least show no dis- 
position to supply them, and if arrests 
are made, it is usually by detectives 
employed by the banks direct or by the 
burglary insurance writlig companies. 





“Too Bad—Too Late.” 





Under the above caption the present 
month’s issue of the “Continental 
Agents’ Record” contains a record of 
a series of recent fatal accidents, each 
of the unfortunates having previously 
held policies in the Continental Casualty 
Company, but which they foolishly per- 
mitted to lapse. 

A personal accident policy is a de- 
sirable possession only when it be kept 
continuously in force. 





Wants $40,000 Damages. 





Asserting that she was badly injured 
in an elevator accident in the Hotel 
Ten Eyck. Albany, N. Y., on February 
4, 1908, Mrs. Anna M. Smith is suing 
Frederick W. Rockwell, proprietor of 
the hostelry, for $40,000 damages. 





F. R. Jones Treasurer. 





In succession to Dr. R. S. Keelor, re- 
signed, F. Robertson Jones, of the Fidel- 
ity and Casualty Company, has been 
elected treasurer of the Board of Casu- 
alty and Surety Underwriters. 





To assume charge of the fidelity busi- 
ness of the Orean Accident and Guar- 
antee Corporation, George G. Brainerd, 
recently resigned the assistant secre- 
taryship of the Aetna Indemnity Com- 
pany. Mr. Brainerd is regarded as a 
skilled fidelity underwriter. 








Know the Law! 


If you do not find what you want, 
ask , It 
furn opinions expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
woderate cost. 

WRITE TO 
INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 

Counsel 











Income 1909 








Net Surplus and Capital - - 


WILL AID GOOD MEN IN 
ESTABLISHING AGENCIES 


Best Policies. Largest Commissions or Profit Sharing Oontract 
A. E. FORREST, Vice-Pres. and Secy., 


- $486,413 
1,146,723 


CHICAGO 














January 12, 1911. 





ESS 








DENIES INSOLVENCY. 





United Surety Claims to Have Assets 
in Excess of $800,000—Working 
for Merger. 





Denying its insolvency and asserting 
that James H. Preston swore to some- 
thing he knew to be untrue when he 
made affidavit to that effect, the United 
Surety Company, of Baltimore, fought 
the petition entered recently for a re- 
ceiver to take charge of its affairs. 

The answer was filed by Attorney 
Edwin J. Farber, who is the Company’s 
general counsel, and was signed by the 
president and secretary of the institu- 
tion. A demurrer was first entered to 
two paragraphs in the bill of complaint, 
on the ground that they are irrelevant. 
The answer then takes up the allega- 
tions in detail. 

It admits that James H. Preston, who 
appeared as plaintiff in the petition, 
was a shareholder to the extent of $2,- 
700, and sets out the acts of the legis- 
lature, which first permitted it to do 
business, and then later enlarged its 
powers. 

The answer says that not only is the 
Company entitled to do business in the 
State of Maryland, but it is actually at 
present carrying on its business in that 
State. It is set forth that the plaintiff 
sought to insinuate that its licenses had 
been revoked by the insurance commis- 
sioners in many States and asserts such 
revocations have been made in but 
three States—Massachusetts, New York 
and Minnesota. 

That the United Surety Company is 
carrying on its business in 33 States is 
another assertion in the answer. The 
83 States are enumerated. They in- 
clude the District of Columbia. 

It is alleged that a statement of the 
resources of the Company was made to 
Mr. Preston on December 23 last, and 
that he knew and admitted that the 
company was solvent and that its as- 
sets were greater than its liabilities. 

The answer further states that on 


January 3, 1911, the Company had to. 


its credit in banks over $144,000, ex- 
clusive of interest, etc.; that it owns 
shares of the city stock of a par value 
of $200,000: that it has due it a bal- 
ance on premiums of over $111,000, and 
that other claims and assets are worth 
in the neighborhood of $500,000, giving 
the Company resources of over $800,000. 

The figures are cited in support of 
the statement that the Company is 
solvent and able to continue its busi- 
ness, and the dismissa! of the petition 
for a receiver is asked. 

Pending the completion of the ex- 
amination now in progress by Actuary 
S. H. Wolfe, the license of the United 
has been suspended in Tennessee and 
Missouri. 





Accidents at Milwaukee. 





No less than 246 accidental deaths 
occurred in the city of Milwaukee dur- 
ing the past year. Of this number 44 
were killed by falling, 24 were acci- 
dentally drowned, 4 were crushed by 
falling walls, 9 were burned to death, 
5 were electrocuted, automobiles killed 
6, 8 were run over by wagons and 6 
were kicked to death by horses. Nine 
died from suffocation during the year, 
6 were accidentally asphyxiated, 2 died 
from dog bites, 3 from accidental gun- 
shot wounds, 5 from scalds, 3 were 
killed by elevators, while 2 people were 
killed by lightning. There were 110 
killed in other accidents. 





Automobile Accidents. 





The National Highway Protective 
Traffic Association has made public its 
statistics for 1910, which shows that 378 
people were killed by vehicles in the 
streets of New York during the year. 
The surprise comes in the fact that au- 
tomobiles killed a smaller number than 
horses or street cars. The motors caus- 
ed the deaths of 101, trolleys 114 and 
horse-drawn vehicles 158. More than 
half the fatalities were of children un- 
der 14, and over 40 per cent. of these 


aied as results of their own careless- 
ness. The secretary of the association | 
states that the casualties from horse- 
drawn vehicles are so large because of | 
crinking among teamsters, which re- | 
sults in careless driving. Chauffeurs | 
are watched closely for drunkenness, | 
but drivers seem to be given greater | 
leeway. Another interesting feature of | 
the report is that the percentage of 
deaths from vehicular traffic is increas- | 
ing more rapidly than the percentage 
of population. Nine hundred and thirty 
people were injured in New York 
streets, and among these the automo- 
bile played the leading juggernaut role, 
accounting for 607, the trolleys for 218 
and the wagons for 105. The report 
also shows that there are more than 
550,000 automobiles in use in the United 
States. Among the States New York 
comes first with 64,000, California sec- 
ond with 40,000, Massachusetts third 
with 39,000, Illinois fourth with 35,000, 
Pennsylvania fifth with 34,000 and Ohic 
sixth with 32,000, while North Dakota 





brings wp the rear with 200.—Spring- | 


field Republican. 


CHIEF CASUALTY EXAMINER. 





A. F. Saxton Will Replace C. Hughes 
With the New York Insurance 
Department. 





When Charles Hughes retires as chief 
examiner of casualty companies for the 
New York Insurance Department, 
will be succeded by A. F. Saxton. 
Saxton has been connected with the de- 
partment for over twelve years, and has 
repeatedly given evidence of his knowl- 
edge of underwriting affairs and gen- 
eral business procedure. In the hand- 
ling of a department of activity of so 
intricate a nature as casualty insur- 
ance, the New York Department is ex- 
ceedingly fortunate in having a man 
capable of replacing Mr. Hughes. 


WOULD AMEND THE LAW. 


he | 
Mr. | 


Suggestion that Assumption of Risk | 


Defense be Eliminated from New 
Jersey Act. 





The chief feature of the bill, prepared 


by Assistant Attorney-General Gaskill, 
of New Jersey, and designed to amend 
the employers’ liability law of that 
State, are the elimination of the fellow 


servant and assumption of risk provi- | 


sions. 
The measure fixes $3,000 as the max- 


imum death benefit, with 50 per cent. | 


of an employe’s wages in the event of 
his disability. 

The labor interests 
imum death liability placed at $5,000, 
with $2,000 as a minimum, and full sal- 
ary for total disability. 





Some Automobile Damage Suits. 





Automobile accidents continue to in- 
crease in apparently the same ratio as 
the manfacture of cars, and whatever 
the cause the accidents now are of a 
more serious nature than those for- 
merly reported. This indisputable fact 
is probably due to the speed craze that 
seems to infect automobilists, once they 
get familiar with the car mechanism, 
and all the speed regulations of the 
country appear powerless to induce 
sane movement. 

Among other damage suits lately re- 
corded because of motor car accidents 
are the following: 

Verdicts for $600 and for $100 were 
awarded respectively to J. H. Fallon of 
Mattewan and Crawford Warne, of 
South Amboy, N. J., in their suits for 
damages against Mrs. Polly H. Brackett, 
of New York city, whose machine struck 
a wagon in which the men were riding 
some time ago. 





Goes to Buffalo. 





R. S. Lytle, now a special agent in 
the liability department of the Trav- 
elers at Washington, D. C., has been 
transferred to Buffalo, where he will 
aid Manager Arnott. 


want the max- 





Take a look at our 





New York Office 


56 Maiden Lane 


THE BANKERS SURETY Co. 





CLEVELAND 





LNT INSURANCE COMPIN” 
of Hew York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 








TO AGENTS AND BROKERS: 


Are you familiar enough with the 
new Liability Laws to advise and 
interests? 
We will gladly send any informa- 
tion on request. 


The Philadelphia 
‘Casualty Company 


WALTER LE MAR TALBOT 
esident 


protect your clients’ 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 




















Capital,$500,000 


Address Agency Department 


The * EMPIRE’ 
| STANDS FOR 

Aggressiveness 
|| Prompt payment of losses 


Clean methods 


Agents wanted who are unattached and can produce 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 


AND 


business 








WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or ommission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 
$100,000 deposited with Auditor of State for Protection to Policyholders 








DANIEL D. WAITKEY, Vieo-Pres. 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


Home Office, 47 CEDAR STREET 
PLAT GLASS _ 
EATER omens POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec. 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


¥. W. LAWSON 





_F. J. Walters 
Resident Manajrer 
45-49 Cedar St. 


New York 


Elmer A. Lord & Co. 
145 Milk St., Boster 
Resident Mgrs., 





—New Engiand 








January 12, i911. 
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The Western Life Indemnity Gompany 


of Chicago, offers exceptional opportunities to 
men who can write business. 


Address in confidence 


W. B. MUSSELMAN, 
General Agency Mgr. 


GEO. M. MOULTON, 
President 


Over $100,000 deposited with the State of Illinois 








CHICAGO’S FINANCIAL GIANT 


Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 


WANTED! 
Stock Salesmen! 





BIG MONEY 


FOR MEN THAT CAN CLOSE BUSINESS 





INQUIRIES TREATED CONFIDENTIALLY 





Address “ BIG MONEY ” 
care of THE EasteRN UNDERWRITER 
105 William Street, New York City 

















Georgia Life Insurance Company 


OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANG€E 
Perfeet Psoteetion at a Reasonable Gost Under Safe, Sane and Gonseryative 
Management. First Class Openings in bothBranches for PRODUGERS 
Address M. Y. Manley, Superintendent of Agencies 








DISABILITY CLAUSE 








Joha Langham, Jr., President Joseph L. Durkin, Sectetary Edward Madden, Treasurer 


The Home Life Insurance Company of America 


INCORPORATED 1899 


Policy contracts contain General Agents and 
the fs District Managers who 
can produce men and 
Non-Participating Rates business can secure a 


«¢ Ground = Floor’’ con- 


|| Guaranteed Annual Bonuses of 


20 Per Cent. of Premiums tract. 


EXCEPTIONAL GOOD TERRITORY TO BE OPENED UP 


ADDRESS 


1M. LALLY, Gen’! Mgr., 416-18-20 Walnut St., Philadelphia, Pa. 





Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$584,482 62 
$201,330 00 


Assets - - 
Reserve - - 
Capital - - $300,000 00 
SURPLUS - - $64,374 37 
Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 














A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, Vice-President LOUISVILLE, KY. 














VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FOoOR-— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90¢. per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 








The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for whieh 


we are agents. 
Samples of any or all of the above sent upon receipt of 25c. 


postage. 
Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 














